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Kering in the  

first half of 2018 

 

(in € millions) First-half 2018 

First-half 2017 

restated  Change 

     

Revenue 6,431.9 5,073.0 +26.8% 

EBITDA  2,021.6 1,370.1 +47.6% 

     EBITDA margin (as a % of revenue) 31.4% 27.0% +4.4 pts 

Recurring operating income  1,771.9 1,157.5 +53.1% 

     Recurring operating margin  

     (as a % of revenue) 27.5% 22.8% +4.7 pts 

Net income attributable to owners of the parent 2,359.6 825.8 +185.7% 

o/w continuing operations excluding 

non-recurring items  1,262.2 814.8 +54.9% 

Gross operating investments(1) 311.0 227.1 +36.9% 

Free cash flow from operations(2) 1,400.5 848.4 +65.1% 

Net debt(3)(4) 2,793.0 4,572.5 -38.9% 
(1) Purchases of property, plant and equipment and intangible assets. 

(2) Net cash flow from operating activities less net acquisitions and sales of property, plant and equipment and intangible assets. 
(3) Net debt is defined on page 45. 
(4) Data not restated. 

    

Per share data (in €) First-half 2018 

First-half 2017 

restated Change 

Net income attributable to owners of the parent €18.74 €6.55 +186.1% 

o/w continuing operations excluding 

non-recurring items  €10.02 €6.47 +54.9% 
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(in € millions) 

Recurring 

operating 

income 

Reported 

change (%) 

Recurring 

operating 

margin 

(%) 

Change 

Total Luxury Houses 1,886 +51.3% 30.4% 4.9 pts 

Corporate and other (114) -28.3% - - 

Group 1,772 +53.1% 27.5% +4.7 pts 
 

 

 

 
(in € millions) 

 

 

 
(in € millions) 

 

 

 

 
(in € millions) 

 
 

 
 

 

 

2 359,6

825,8

H1 2018

H1 2017
restated

1 400,5

848,4

H1 2018

H1 2017
restated

3 048,6

2 793,0

4 572,5

As of
Dec. 31,

2017

As of
June 30,

2018

As of
June 30,

2017

** Net cash flow from operating activities 

less net acquisitions of property, plant and 

equipment and intangible assets. 

*** Net debt is defined on page 45. * Net income of consolidated companies. 
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Financial information 

for first-half 2018 

1. Activity report 

Following the approval of the transaction by Kering shareholders at the Group’s General Meeting held 

on April 26, 2018, the distribution of PUMA shares to Kering shareholders took effect on May 16, 2018, 

the payment date for the stock dividend. The distribution to Kering shareholders was made on the basis 

of a ratio of 1 PUMA share for 12 Kering shares held, in accordance with the terms of the transaction 

announced by Kering on February 13, 2018, and valued at the opening price of the PUMA share on the 

Xetra trading platform in Frankfurt (€429.00). 

PUMA’s activities up to May 16, 2018 were therefore reclassified in the consolidated income statement 

and included on the “Net income from discontinued operations” line. A gain resulting from the 

relinquishment of control of PUMA following the distribution was recognised in the consolidated income 

statement on the “Net income from discontinued operations” line. Cash flows relating to PUMA’s 

activities up to May 16, 2018 were also reclassified in the consolidated statement of cash flows on the 

“Net cash from (used in) discontinued operations” line (see Note 4 – Discontinued operations). 

Following the distribution, Kering holds 15.70% of PUMA’s share capital and 15.85% of its outstanding 

shares and voting rights, subject to a six-month lock-up period. Since Kering continues to have a 

significant influence on PUMA’s governance, its investment in this company is included on the 

“Investments in equity-accounted companies” line in its financial statements as of June 30, 2018. The 

Group’s share in PUMA’s earnings since May 16, 2018 is shown in the consolidated income statement 

for first-half 2018 on the “Share in earnings (losses) of equity-accounted companies” line (see Note 11 

– Investments in equity-accounted companies). 
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On March 28, 2018, Ms Stella McCartney exercised the option to repurchase Kering’s 50% stake in her 

eponymous brand. This option was provided for within the various procedures set out in the shareholder 

agreement signed in 2013 between Stella McCartney Ltd. and Luxury Fashion Luxembourg SA. 

The cooperation between Stella McCartney and Kering will continue with the aim of guaranteeing a 

smooth transition in order to minimise disruption and maintain the brand’s momentum. Kering and Stella 

McCartney will also continue their close cooperation in the sustainable fashion segment, with 

Ms Stella McCartney remaining a Board member of the Kering Foundation. 

Stella McCartney operations in first-half 2018 were therefore reclassified in the consolidated income 

statement on the “Net income from discontinued operations” line. Cash flows relating to Stella 

McCartney operations over this period were also reclassified in the consolidated statement of cash flows 

on the “Net cash from (used in) discontinued operations” line. The company’s assets and liabilities are 

shown in the consolidated statement of financial position as of June 30, 2018 under “Assets held for 

sale” and “Liabilities associated with assets held for sale”, and will continue to be recorded on these 

lines until the date of their effective sale, expected in the first quarter of 2019 (see Note 4 – Discontinued 

operations). 

On April 6, 2018, Kering announced that preparations had commenced for the disposal of Volcom, 

insofar as the brand no longer constitutes a core asset. This move is consistent with the Group’s strategy 

to fully dedicate itself to the development of its Luxury Houses. 

Volcom’s activities in first-half 2018 were therefore reclassified in the consolidated income statement on 

the “Net income from discontinued operations” line. Cash flows relating to Volcom’s activities over this 

period were also reclassified in the consolidated statement of cash flows on the “Net cash from (used 

in) discontinued operations” line. The company’s assets and liabilities are shown in the consolidated 

statement of financial position as of June 30, 2018 on the “Assets held for sale” and “Liabilities 

associated with assets held for sale” lines and will continue to be recorded on these lines until the date 

of their effective sale (see Note 4 – Discontinued operations). 

On June 21, 2018, Kering announced that discussions were underway with Mr Christopher Kane about 

the conditions in which the British designer could take back full control of his eponymous brand. 

Christopher Kane and Kering wish to continue to collaborate with the aim of achieving a gradual and 

harmonious transition. 

Christopher Kane’s activities in first-half 2018 were therefore reclassified in the consolidated income 

statement on the “Net income from discontinued operations” line. Cash flows relating to Christopher 

Kane’s activities over this period were also reclassified in the consolidated statement of cash flows on 

the “Net cash from (used in) discontinued operations” line. The company’s assets and liabilities are 

shown in the consolidated statement of financial position as of June 30, 2018 on the “Assets held for 

sale” and “Liabilities associated with assets held for sale” lines and will continue to be recorded on these 

lines until the date of their effective sale (see Note 4 – Discontinued operations). 
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The put options granted to Mr Christopher Kane on 29% of the capital, initially recognised in “Other 

financial liabilities” with an offsetting entry to “Equity attributable to owners of the parent”, were 

derecognised as of June 30, 2018, and Kering’s interest in Christopher Kane was reduced to 51% (from 

80% previously). 

On June 15, 2018, Bottega Veneta announced that it had appointed Daniel Lee as its new Creative 
Director with effect from July 1, 2018, replacing Tomas Maier who had been with the Italian House since 
2001. 

On March 26, 2018, Kering redeemed three bond issues maturing in 2019, 2021 and 2022 at a par 
value of €405 million (excluding accrued interest). The bonds were redeemed as part of the Group’s 
strategy to actively manage its liquidity and optimise its financing structure (see Note 14 – Borrowings 
and debt). 
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Definitions of Kering’s non-IFRS financial indicators are presented at the end of this chapter on page 44. 

(in € millions) 
First-half 

2018 
First-half 

2017(1) Change 

Revenue 6,431.9 5,073.0 +26.8% 

Recurring operating income 1,771.9 1,157.5 +53.1% 

as a % of revenue 27.5% 22.8% +4.7 pts 

EBITDA 2,021.6 1,370.1 +47.6% 

as a % of revenue 31.4% 27.0% +4.4 pts 

    

Other non-recurring operating income and expenses (39.6) (43.8) -9.6% 

Finance costs, net (97.1) (107.9) -10.0% 

Corporate income tax (385.0) (219.0) +75.8% 

Share in earnings (losses) of equity-accounted companies (3.0) (2.3) +30.4% 

    
Net income from continuing operations  1,247.2 784.5 +59.0% 

o/w attributable to owners of the parent 1,228.9 771.6 +59.3% 

o/w attributable to non-controlling interests  18.3 12.9 +41.9% 

Net income from discontinued operations  1,148.2 76.8 N/A 

    

Net income attributable to owners of the parent 2,359.6 825.8 +185.7% 
Net income from continuing operations 
(excluding non-recurring items) attributable to owners of 
the parent 1,262.2 814.8 +54.9% 

        

Earnings per share    

Earnings per share attributable to owners of the parent €18.74 €6.55 +186.1% 
Earnings per share from continuing operations (excluding 
non-recurring items) attributable to owners of the parent €10.02 €6.47 +54.9% 
(1) Income and expense items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been 
reclassified to “Net income from discontinued operations”, in accordance with IFRS 5. 

  
  

(in € millions) 
First-half 

2018 
First-half 

2017(1) Change 

Gross operating investments 311.0 227.1 +36.9% 
(1) Gross operating investments for PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to 
“Net cash from (used in) discontinued operations”, in accordance with IFRS 5. 
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(in € millions) 
First-half 

2018 
First-half 

2017(1) Change 

Free cash flow from operations 1,400.5 848.4 +65.1% 
(1) Free cash flow from operations for PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 has been reclassified to 
“Net cash from (used in) discontinued operations”, in accordance with IFRS 5. 

(in € millions) 

First-half 
2018 % 

First-half 
2017(1) % 

Reported 
change 

Comparable 
change(2) 

Total Houses 6,208.7 97% 4,893.2 96% +26.9% +33.9% 

Corporate and other  223.2 3% 179.8 4% +24.1% +32.4% 

Total revenue 6,431.9 100% 5,073.0 100% +26.8% +33.9% 
(1) Revenue items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified 

to “Net income from discontinued operations”, in accordance with IFRS 5. 
(2) On a comparable Group structure and exchange rate basis.  

   

Consolidated revenue for the first half of 2018 amounted to €6,432 million, up 26.8% on first-half 2017 

as reported and 33.9% based on a comparable Group structure and exchange rates. 

Exchange rate fluctuations shaved €269 million off the first-half 2018 revenue figure, of which 

€106 million related to depreciation of the US dollar.  

(in € millions) 
First-half 

2018 % 

First-half 
2017(1) % 

 Reported 
change 

Comparable 
change(2) 

Western Europe 2,046.3 31.8% 1,647.6 32.5% +24.2% +25.1% 

North America 1,230.6 19.1% 941.2 18.6% +30.7% +45.4% 

Japan 547.5 8.6% 452.6 8.9% +21.0% +30.7% 

Sub-total – mature 
markets 3,824.4 59.5% 3,041.4 60.0% +25.7% +31.9% 

Eastern Europe, Africa and 
the Middle East 374.2 5.8% 300.3 5.9% +24.6% +32.2% 

South America 83.3 1.3% 65.2 1.3% +27.9% +42.9% 
Asia-Pacific (excluding 
Japan) 2,150.0 33.4% 1,666.1 32.8% +29.0% +37.6% 

Sub-total – emerging 
markets 2,607.5 40.5% 2,031.6 40% +28.4% +37.0% 

Total revenue 6,431.9 100% 5,073.0 100% +26.8% +33.9% 
(1) Revenue items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to “Net 

income from discontinued operations”, in accordance with IFRS 5. 
(2) On a comparable Group structure and exchange rate basis. 

Revenue generated outside the eurozone represented 78% of the consolidated total in first-half 2018. 
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(in € millions) 

First-quarter 
2018 

Second-quarter 
2018 

First-half 
2018 

Gucci 1,866.6 1,986.2 3,852.8 

Yves Saint Laurent 408.2 400.0 808.2 

Bottega Veneta 261.2 291.0 552.2 

Other Houses 461.7 533.8 995.5 

Total Houses 2,997.7 3,211.0 6,208.7 

Corporate and other 108.5 114.7 223.2 

Kering total 3,106.2 3,325.7 6,431.9 

 

(in € millions) 

First-quarter 
2017(1) 

Second-quarter 
2017(1) 

First-half 
2017(1) 

Gucci 1,354.0  1,478.5  2,832.5  

Yves Saint Laurent 364.4  346.4  710.8  

Bottega Veneta 280.4  310.0  590.4  

Other Houses 350.9  408.6  759.5  

Total Houses 2,349.7  2,543.5  4,893.2  

Corporate and other 92.9  86.9  179.8  

Kering total 2,442.6 2,630.4 5,073.0 
(1) Revenue figures for PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to “Net income 

from discontinued operations”, in accordance with IFRS 5. 
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(comparable change) 

Change 
First-quarter 2018 

Change 
Second-quarter 2018 

Change 
First-half 2018  

Gucci +48.7% +40.1% +44.1% 

Yves Saint Laurent +19.6% +19.8% +19.7% 

Bottega Veneta +0.7% -2.3% -0.9% 

Other Houses +38.6% +34.7% +36.5% 

Total Houses +36.9% +31.3% +33.9% 

Corporate and other +27.2% +37.7% +32.4% 

Kering total +36.6% +31.5% +33.9% 

The Group’s gross margin for the first half of 2018 amounted to €4,776 million, up €1,103 million, or 

30.0%, on first-half 2017 as reported. Recurring operating expenses increased by 19.4% as reported.  

(in € millions) 

First-half 
2018 

First-half 
2017(1) Change 

Total Houses 1,886.0 1,246.4 +51.3% 

Corporate and other (114.1) (88.9) -28.3% 

Recurring operating income 1,771.9 1,157.5 +53.1% 
(1)  Recurring operating income items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been 

reclassified to “Net income from discontinued operations”, in accordance with IFRS 5. 

Kering’s recurring operating income totalled €1,772 million in the first six months of 2018, up 53.1% on 

first-half 2017 as reported. Consolidated recurring operating margin came to 27.5%, fuelled by the 

margin for the Group’s Houses, which widened by 4.9 points to 30.4%. 

(in € millions) 

First-half 
2018 

First-half 
2017(1) Change 

Recurring operating income 1,771.9 1,157.5 +53.1% 

Net recurring charges to depreciation, amortisation and 
provisions on non-current operating assets 

249.7 212.6 +17.5% 

EBITDA 2,021.6 1,370.1 +47.6% 
(1)  EBITDA items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to “Net 

income from discontinued operations”, in accordance with IFRS 5. 

 
(in € millions) 

First-half 
2018 

First-half 
2017(1) Change 

Total Houses 2,095.3 1,421.8 +47.4% 

Corporate and other (73.7) (51.7) +42.6% 

EBITDA 2,021.6 1,370.1 +47.6% 
(1) EBITDA items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to “Net 

income from discontinued operations”, in accordance with IFRS 5. 

The EBITDA margin widened by 4.4 points on a reported basis to 31.4% in the first half of 2018 (from 

27.0% in first-half 2017). 
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Other non-recurring operating income and expenses consist of unusual items that could distort the 

assessment of each brand’s financial performance. 

This item represented a net expense of €40 million in first-half 2018 and primarily comprised (i) all of the 

costs related to the departure of Tomas Maier, Bottega Veneta’s Creative Director, (ii) restructuring 

costs, and (iii) impairment losses recognised for the Fashion and Leather Goods Division. 

In the first six months of 2017 other non-recurring operating income and expenses represented a net 

expense of €44 million and primarily corresponded to restructuring costs and asset impairment losses 

recognised for the Fashion and Leather Goods Division. 

See Note 6 – Other non-recurring operating income and expenses, to the condensed consolidated 

interim financial statements. 

(in € millions) 

First-half 
2018 

First-half 
2017(1) Change 

Cost of net debt 43.4 59.1 -26.6% 

Other financial income and expenses 53.7 48.8 +10.0% 

Finance costs, net 97.1 107.9 -10.0% 
(1) Net finance costs for PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to “Net income 

from discontinued operations”, in accordance with IFRS 5. 

 

The Group’s cost of net debt was €43 million in first-half 2018, 26.6% lower than the €59 million recorded 

for the same period of 2017. This year-on-year improvement was primarily due to the positive impact of 

the reduction in the average amount of outstanding bonds and the related average interest rate following 

redemptions of bonds in 2017 and debt restructuring operations carried out in the first half of 2018. 

 

“Other financial income and expenses” represented a net expense of €54 million in first-half 2018, up 

10.0% on the €49 million net expense recorded for the first half of 2017. This increase includes a €16 

million non-recurring expense arising on the partial redemption in April 2018 of three bond issues at a 

par value of €405 million. This one-off impact was partially offset by an €11 million positive currency 

effect, including a year-on-year decrease in the financial carrying costs of currency hedges. 

See Note 7 – Finance costs (net), to the condensed consolidated interim financial statements. 
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(in € millions) 

First-half 
2018 

First-half 
2017(1) Change 

Tax on recurring income (391.3) (219.6) +78.2% 

Tax on non-recurring items 6.3 0.6 N/A 

Total tax charge (385.0) (219.0) +75.8% 

Effective tax rate 23.5% 21.8%  +1.7 pts 

Recurring tax rate 23.4% 20.9% +2.5 pts 
(1) Corporate income tax items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been 

reclassified to “Net income from discontinued operations”, in accordance with IFRS 5. 

The investigation into suspected tax evasion which was opened by Milan’s public prosecutor against 

Gucci in 2017 and resulted in the brand’s offices being search is still ongoing. As was the case at 

December 31, 2017, the related tax risk cannot be measured reliably at this point in the proceedings 

and therefore no specific provision was recorded in first-half 2018. However, as in previous fiscal periods, 

the Group continued to adopt a prudent approach for measuring its tax liabilities. 

See Note 8 – Income taxes, to the condensed consolidated interim financial statements. 

In accordance with IFRS 5, the income statement data for PUMA, Stella McCartney, Volcom and 

Christopher Kane has been reclassified to “Net income from discontinued operations” in the first-half 

2018 financial statements and the comparative data for first-half and full-year 2017 has been restated 

accordingly. 

Consequently, “Net income from discontinued operations” breaks down as follows: 

 

(in € millions) 

First-half 
2018 

First-half 
2017 

Full-year 
2017 

Revenue 1,672.7 2,223.2 4,661.8 

Cost of sales (845.5) (1,172.1) (2,444.9) 

Gross margin 827.2 1,051.1 2,216.9 

Payroll expenses (224.4) (305.8) (645.8) 

Other recurring operating income and expenses (460.6) (628.7) (1,313.8) 

Recurring operating income 142.2 116.6 257.3 

Other non-recurring operating income and 
expenses (134.1) (0.3) (77.5) 

Operating income 8.1 116.3 179.8 

Finance costs, net (17.6) (4.6) (22.5) 

Income (loss) before tax (9.5) 111.7 157.3 

Corporate income tax (16.9) (31.3) (40.2) 
Share in earnings (losses) of equity-accounted 
companies (0.9) (0.8) 1.6 
Net gain (loss) on disposal of discontinued 
operations 1,175.5 (2.8) (5.5) 

Net income 1,148.2 76.8 113.2 

o/w attributable to owners of the parent 1,130.7 54.2 56.9 

o/w attributable to non-controlling interests 17.5 22.6 56.3 
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The Group’s relinquishment of control of PUMA following the distribution of the stock dividend gave rise 

to a net gain of €1,177 million in first-half 2018. Other non-recurring operating income and expenses 

include impairment losses relating to Volcom and Christopher Kane. 

 

As of June 30, 2018, PUMA accounted for the greatest share of “Net income from discontinued 

operations”: 

(in € millions) 

First-half 
2018(1) 

First-half 
2017 

Full-year 
2017 

Revenue 1,462.0 1,981.0 4,151.7 

Recurring operating income 130.0 113.2 243.9 

      as a % of revenue 8.9% 5.7% 5.9% 

EBITDA 154.3 145.8 314.4 

      as a % of revenue 10.6% 7.4% 7.6% 

Gross operating investments 29.4 43.8 124.3 
(1) Contribution from January 1 up to the date on which the Group relinquished control over PUMA, i.e., May 16, 2018. 

See Note 4 – Discontinued operations, to the condensed consolidated interim financial statements. 
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Luxury Houses 

(in € millions) 

First-half 
2018 

First-half 
2017 Change 

Revenue  6,208.7 4,893.2 +26.9% 

Recurring operating income 1,886.0 1,246.4 +51.3% 

as a % of revenue 30.4% 25.5% +4.9 pts 

EBITDA 2,095.3 1,421.8 +47.4% 

as a % of revenue 33.7% 29.1% +4.6 pts 

Gross operating investments 221.9 176.6 +25.7% 

Average FTE headcount 25,811 22,091 +16.8% 

In the first six months of 2018, the luxury market, as defined by Bain & Company in its annual market 

study, grew at a similar pace as in 2017.  

According to Bain & Company’s data, growth in the luxury market for 2018 as a whole could reach 

between 6% and 8% at constant exchange rates, slightly higher than the year-on-year increase in 2017 

which was around 6% at constant exchange rates (or 4% on a reported basis). 

The market’s revenue figures for the first quarter of the year seem to confirm this forecast, with sales in 

the sector up by 6% to 7% at constant exchange rates (1% on a reported basis). 

Sales trends by region for the first six months of 2018 were generally in line with those seen in the last 

quarter of 2017. 

Spending by Chinese customers on luxury goods rose strongly once again, which boosted not only the 

domestic market but also markets in tourist destinations. This momentum drove performance for the 

whole of the Asia-Pacific region, especially in Hong Kong and Macao, and domestic demand remained 

robust overall. 

Growth in North America firmed up as the region’s main cities rode the wave of a recovery in tourist 

spending. The best performances resulted from online sales and sales generated in stores directly 

operated by luxury brands, whereas business in multi-brand department stores was once again highly 

dependent on the success of sales promotions. 

In Western Europe, whereas domestic demand remained buoyant, growth flagged for sales to tourists, 

which retreated by around 6% according to Global Blue due to very high bases of comparison with first-

half 2017 and unfavourable currency effects. 

Japan, meanwhile, began to feel the positive effects of the tourist industry upturn that began in the 

second half of 2017 and revenue growth for Japan is expected to be higher than for Western Europe in 

full-year 2018. 

As in 2017, since the beginning of 2018 trends have been mixed across the luxury market’s different 

product categories. Accessories, jewelry and, to a certain extent, ready-to-wear, fared well and business 

levels for watches continued to steadily improve within a market that is still convalescing. 
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In addition, certain pronounced market trends already observed in 2017 intensified during the first half 

of 2018. For example, e-commerce business for luxury brands expanded rapidly and travel retail sales 

rose sharply. Millennials continued to fuel the industry’s growth, as luxury goods purchased by 

generations Y and Z represent at least 30% of the market in value terms (according to Bain & Company). 

This younger customer base is clearly reflected in the segments’ performances, with streetwear and 

sneakers outperforming the rest of the market, which in turn has led all luxury brands to adapt their 

offerings. 

Finally, growth for first-half 2018 was weighed down by currency effects as the euro gained strength 

against its peers throughout the second half of 2017 and into the first few months of 2018. This was in 

contrast to first-half 2017, when there was little volatility in the world’s major currencies. Consequently, 

first-half 2018 reported growth for Kering’s Luxury Houses came in 705 basis points lower than growth 

at constant exchange rates. 

 

 

 

 

 

 

 

The scope of the Group’s operations underwent significant changes during the first half of 2018 with the 

decision to account for Stella McCartney and Christopher Kane as discontinued operations in 

accordance with IFRS 5 – Non-Current Assets Held for Sale and Discontinued Operations. This 

accounting treatment was applied following the decisions announced on March 28 and June 21, 2018, 

further to which Kering will relinquish control of these brands. As a result, the Group’s income statement 

headings (from “Revenue” down to “Net income from continuing operations”) do not include any 

contribution from Stella McCartney or Christopher Kane for either 2017 or 2018. This means that the 

Luxury Houses’ performance in first-half 2018 is fully comparable with that for the first half of 2017. 

 

The Group’s Luxury Houses posted exceptional 33.9% revenue growth on 

a comparable basis in the first half of 2018 and once again significantly 

outperformed their market. 

Despite a very high basis of comparison, year-on-year organic growth was 31.3% in the second quarter 

of 2018 and 36.9% in the first quarter (compared to 26.1% and 32.4% in the second and first quarters 

of 2017 respectively).   

  

  
First-half 

2018 

 Reported 
change 

+26.9% 

Comparable 
change 

+33.9% 
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Sales in directly operated stores and online sales advanced 36.7% in the first six months of 2018, 

propelled by excellent in-store performances from Gucci, Yves Saint Laurent and Balenciaga and 

continued growth in online sales (which doubled during the period). 

Directly operated stores accounted for 77.2% of total revenue reported by the Group’s Luxury Houses 

in the first half of 2018, compared with 76.1% in the first six months of 2017. This increase reflects three 

main factors. First, Gucci’s greater weighting within the total revenue figure. Second, the strategy 

implemented by all of the brands to more effectively control their distribution and strengthen their 

exclusivity while prudently managing the expansion of the directly operated store network. And third, the 

Group’s aim of retaining and, where appropriate, developing, a network of high-quality wholesalers for 

a select number of brands and product categories and in certain regions. 

  

 

 

 

Wholesale sales for the first half of 2018 were 27.5% higher year on year on a comparable basis, with 

all of the Group’s main wholesale markets posting strong growth, including the United States. This 

performance reflects the strong appeal of the Group’s brands, resulting in them being showcased by 

wholesalers, which have generally become increasingly selective in their purchasing choices. 

Consequently, the brands were able to win further market share during the period. 

The Group’s Luxury Houses posted sharp revenue 

rises across all of their markets in the first half of 2018, 

although the pace of growth was brisker in emerging 

markets than mature ones. 

Sales in emerging markets climbed 37.5% year on 

year, with the Asia-Pacific region registering a 

38.5% rise. All of this region’s main markets saw very 

strong growth, primarily fuelled by the fact that 

Chinese customers shifted their purchases there 

from Western Europe. Notably, revenue in Greater China advanced more than 30% despite an 

extremely high basis of comparison with the same period of 2017, with the continuing sales recovery in 

Hong Kong and Macao contributing to this excellent performance.  
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In mature markets, revenue was up 31.6%, breaking down as follows by region: 

 a 24.7% rise in Western Europe, with robust growth for all of the main markets despite lower 

tourist numbers in the region; 

 a 45.4% rise in North America, chiefly driven by excellent showings from Gucci, 

Yves Saint Laurent and Balenciaga spurred by their successful direct distribution channels 

(both online and offline); 

 a 30.7% rise in Japan, led by a marked recovery in sales to Chinese customers since the 

second half of 2017. 

 

 

The breakdown of sales between the various product 

categories was relatively balanced in the first half of 2018 

and was stable compared with first-half 2017. 

Revenue climbed steeply for each of the main product 

categories but growth momentum for Jewelry and 

Watches was not as brisk as for Fashion and Leather 

Goods. 

 

Recurring operating income for the Group’s Luxury Houses totalled €1,886 million in the first half of 2018, 

up by a steep 51.3% on first-half 2017 as reported. Recurring operating margin topped 30%, up 490 

basis points as reported. This significant achievement came on the back of sharp increases at Gucci in 

particular but also at Yves Saint Laurent and Balenciaga. Sales growth for all three Houses far exceeded 

the rise in their cost bases resulting from their in-store expenditure and communication costs. 

The combined effect of exchange rate fluctuations and currency hedges had a negative impact on 

recurring operating income in absolute value terms compared with the first half of 2017 and was slightly 

dilutive for recurring operating margin. The intrinsic growth in the Luxury Houses’ profitability for the 

period excluding currency effects was even more impressive. 

EBITDA topped the €2 billion mark, jumping 47.4% to €2,095 million, and the EBITDA margin widened 

by 460 basis points to 33.7%.  
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The Luxury Houses’ gross operating investments – which do not 

include investments in logistics and information systems centralised by 

the Corporate entity for all of the brands – totalled €222 million in first-

half 2018, €45 million higher than in the comparable prior-year period. 

As a proportion of revenue, gross operating investments represented 

3.6% in the first six months of 2018, on a par with first-half 2017. As in 

2016 and 2017, the majority of operating investments are expected to 

be made in the second half of the year. 

As of June 30, 2018, the Group’s Luxury Houses had a network of 1,382 directly operated stores, 

including 822 (59%) in mature markets and 560 in emerging markets. Net store additions during the 

period totalled 47, representing a 3.5% increase on December 31, 2017 and primarily reflecting 

scheduled network expansions for Yves Saint Laurent and Balenciaga as well as the development of 

Gucci’s travel retail network. 

Gucci 

(in € millions) 

First-half 
2018 

First-half 
2017 Change 

Revenue  3,852.8 2,832.5 +36.0% 

Recurring operating income 1,470.5 907.3 +62.1% 

as a % of revenue 38.2% 32.0% +6.2 pts 

EBITDA 1,601.8 1,007.4 +59.0% 

as a % of revenue 41.6% 35.6% +6.0 pts 

Gross operating investments 114.4 77.0 +48.6% 

Average FTE headcount 13,771 11,059 +24.5% 

Following on from its very strong showing in 2017, Gucci had an excellent first half of 2018, far 

outperforming the luxury market as a whole. The brand continued to methodically roll out action plans 

geared to supporting its long-term growth. 

 Gucci’s strategy was once again centred on ensuring the quality and exclusivity of its 

distribution in order to continuously enhance customer experience and raise the productivity 

levels of all distribution channels. The measures taken to achieve these goals included 

ramping up the new store concept (with 30 stores created or converted in line with this 

concept during the period), recruiting and training sales staff, developing the brand’s online 

offering and adopting new customer relationship management tools. Clearly, all of these 

actions required investments. 

 

 Having more or less completed the reworking of Gucci’s product offering in 2017, the brand’s 

creative and merchandising teams are now working on maximising the growth potential of 

each product category by constantly honing the overall offering. The focus is on segmenting 

in order to reach the widest possible customer base and on optimising the relationship 

between carryovers and new products. Alessandro Michele’s collections continue to appeal 

to customers not only for their creativity but also for the unique and consistent narrative thread 

that runs through them, as illustrated by the Cruise 2019 collection presented in Arles, France 

1 335 1 382

Dec. 31,
2017

June 30,
2018

Store network



Kering in the first half of 2018 – Activity report 

 21   

in late May 2018, which was once again extremely well received.                           

 

 Gucci has devised a communication policy designed to sustain the brand’s desirability and 

increase engagement levels of both existing and future customers of all ages and nationalities. 

It is based on a 360° approach using all types of traditional and innovative media as well as 

original partnerships with artists. Digital communication is particularly effective for creating a 

brand universe that is both unique and inclusive and the investments that Gucci has made in 

this respect have enabled it to position itself as one of the most advanced luxury brands in 

this domain.                                                                                                                                     

 

 Finally, the opening in early 2018 of the Gucci ArtLab – a development and excellence centre 

for leather goods and shoes located near Florence in Italy – marks a further step forward in 

the brand’s intense drive to reorganise and rescale its prototyping and production capacities. 

This work will continue throughout 2018 and into the medium term in order to make the 

brand’s supply chain and information systems more agile, responsive and able to absorb the 

expected rise in demand. 

 

 

 

 
Gucci posted €3,852.8 million in revenue in the first half of 2018, up 44.1% 
year on year at comparable exchange rates, representing a slightly higher 
growth rate than for first-half 2017. 

 

After a first-quarter hike of 48.7%, revenue jumped 40.1% in the second quarter – a remarkable 
performance given the ongoing high basis of comparison. 

Retail sales generated in directly operated stores surged 46.6% at constant exchange rates, fuelled by 
increasingly higher footfall and improved productivity in the brand’s stores. This pushed up the average 
first-half increase in sales for directly operated stores to around 31% on a comparable basis over the 
last three years. 

Sales generated in the wholesale network advanced 33.0% based on comparable data, with the number 
of points of sale relatively stable year on year. All of the brand’s main markets reported robust growth 
during the period. 

 

  
First-half 

2018 

 Reported 
change 

+36.0% 

Comparable 
change 

+44.1% 
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In view of the proportion of Gucci’s sales that are 
generated in directly operated stores (86.0% in the 
first half of 2018), the following revenue analysis by 
region only concerns in-store business. 

In the brand’s mature markets, North America took 
over from Western Europe as the main growth driver 
for sales generated in directly operated stores, with a 
comparable-basis increase of 57.4%. This 
performance illustrates the brand’s success both 
among Millennials and a more traditional clientele, 
thanks to the depth and breadth of its product offering. 

North America was also by far the highest performing region in terms of online sales, which almost 
doubled in the first half of 2018 compared with the same period of 2017. 

In Japan, in-store sales advanced by an impressive 44.2% on a comparable basis, led by the recovery 
in tourist numbers seen since the second half of 2017 as well as domestic market share gains. 

In Western Europe, the brand was still highly attractive to both domestic customers and tourists and the 
region’s sales advanced 37.4%. 

In emerging markets, revenue surged 48.3% year on year at constant exchange rates, with all regions 
contributing to this excellent performance, including Asia-Pacific, which posted a 48.2% revenue hike. 
Strong sales momentum with Chinese customers drove very solid growth in Mainland China as well as 
significant revenue increases in the region’s other markets, notably Hong Kong and Macao. 

 

  

All of the brand’s main product categories recorded 

very strong sales rises during the period in directly 

operated stores, giving Gucci a healthy and balanced 

growth profile. 

These excellent sales figures demonstrate the 

success of both the brand’s new collections and 

carryovers. Following the work carried out to renew 

and refresh its offering between 2015 and 2017, in 

the first half of 2018 the proportion of carryovers, 

particularly for Leather Goods, reached the target level that Gucci had set itself, helping to make the 

brand’s performance even more resilient.  
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Royalties were up slightly in first-half 2018, primarily due to the solid sales growth reported by Kering 

Eyewear. This was achieved despite a high basis of comparison with 2017 when business levels were 

very robust for Kering Eyewear, fuelled by the new offering it put in place when it took over the Gucci 

eyewear licence. In the Perfume and Cosmetics category, the positive sales trends for Gucci Bloom – 

the first perfume created with Alessandro Michele, which was launched in the second half of the 2017 

– were not sufficient to offset the contraction in sales for the brand’s older lines. 

Gucci’s recurring operating income came in well over the €1 billion mark in the first half of 2018, surging 

62.1% as reported to €1,470 million. Its recurring operating margin widened by a sharp 620 basis points 

to a record 38.2%, partly due to a further rise in gross margin as a result of a better distribution mix.  

However, the main growth driver was the favourable leverage effect as revenue grew at a much higher 

rate than operating expenses. This was the case despite the fact that Gucci continued to make the 

necessary investments during the period to support the brand’s development by raising the budget for 

in-store expenses on communications and information systems in line with the sector’s accelerating 

digital transformation. The impact of these initiatives was offset by strict cost control measures for other 

expense items. The leverage effect recorded in the first half of 2018 came on the back of an 

improvement already seen in the second half of 2017 when operating margin widened by 640 basis 

points. 

Gucci’s EBITDA for first-half 2018 stood at €1,602 million, and the EBITDA margin was over 40%. 

 

As of June 30, 2018, Gucci operated 538 stores directly, including 223 in 

emerging markets. A net nine new stores were added during the period. 

The brand now has an overall network that is adapted to its operations in 

terms of store numbers but it has identified opportunities for improving its 

distribution in certain regions. This is particularly the case for travel retail, 

which was a significant contributor to new store openings in first-half 2018. 

Apart from these targeted openings, Gucci’s focus is still on increasing 

organic growth by pursuing its refurbishment programme for existing 

stores. As of June 30, 2018, around 34% of the store network had adopted 

the new concept and a large number of stores that have not yet been refurbished were fitted out and 

furnished along the lines of the brand’s new design aesthetic. 

Gucci’s gross operating investments amounted to €114 million in the first half of 2018, up 48.6% on the 

same period of 2017. The first-half 2018 figure mostly corresponds to the refurbishment programme 

aimed at introducing the new store concept across the brand’s entire network. Investments are expected 

to follow the same pattern in 2018 as in 2017, with a higher level of expenditure incurred in the second 

half of the year than in the first.  
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Yves Saint Laurent 

(in € millions) 

First-half 
2018 First-half 2017 Change 

Revenue  808.2 710.8 +13.7% 

Recurring operating income 198.0 163.5 +21.1% 

as a % of revenue 24.5% 23.0% +1.5 pts 

EBITDA 218.0 186.6 +16.8% 

as a % of revenue 27.0% 26.3% +0.7 pts 

Gross operating investments 32.7 30.6 +6.9% 

Average FTE headcount 2,975 2,486 +19.7% 

Yves Saint Laurent has been the Group’s second-largest Luxury brand in terms of revenue since 2016, 

and in the first half of 2018 it continued down the growth path both for sales and profitability. 

Yves Saint Laurent’s teams – led by its CEO, Francesca Bellettini – are rigorously and effectively 

implementing the strategy that has been mapped out for the brand and are taking all of the requisite 

measures to ensure the success of the collections designed by Anthony Vaccarello, Creative Director 

since April 2016. This work includes managing major projects for the brand related to optimising 

information systems and the supply chain as well as improving distribution, notably by expanding the 

store network and developing online sales. 

 

 

 

 

 

 

Despite an extremely high basis of comparison after seven 

consecutive periods of over 20% growth, Yves Saint Laurent’s sales 

advanced 19.7% at constant exchange rates in the first half of 2018.  

Revenue from retail sales in directly operated stores climbed 17.2% on 

a comparable basis for the full six months, with growth accelerating to 18.8% in the second quarter 

thanks to sales picking up in Western Europe and measures taken to enhance the in-store customer 

experience, particularly clienteling. 

  

  First-half 2018 
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change 

+13.7% 
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Wholesale sales were up 29.4% in the first half of 2018 based on comparable data. The wholesale 

channel is still obviously strategically important for Yves Saint Laurent as it represents a perfect fit with 

its retail business. However, the brand is keeping a very close eye on the quality and exclusivity of its 

distribution and is focusing its wholesale business on a limited number of distributors. 

 

 

 

 

In view of the increasing proportion of 

Yves Saint Laurent’s sales that are generated 

through directly operated stores (67.5% in first-half 

2018), the following revenue analysis by region only 

concerns in-store business. 

Yves Saint Laurent notched up revenue rises across 

all major regions in the first half of 2018. 

Sales in Yves Saint Laurent’s heritage markets rose 

15.2% based on comparable data. 

Year-on-year growth was particularly strong in North America, coming in at 30.4% on a comparable 

basis – higher than in 2017. 

The pace of growth was also higher in Japan where the brisk momentum seen at the end of 2017 thanks 

to the increased number of Chinese tourists continued into the first half of 2018 and drove up sales by 

24.9%. 

In Western Europe, after a first quarter when sales were hampered by fewer purchases made by tourists 

and changes to the brand’s in-store teams, the second quarter saw a return to growth, with revenue 

climbing 9.1%. For the full six months of first-half 2018 the region’s sales rose 4.2% year on year despite 

a very high basis of comparison. 

In emerging markets, sales generated in directly operated stores were up 20.5% on first-half 2017. In 

the Asia-Pacific region – which accounted for over three quarters of the brand’s total sales in emerging 

markets – growth was robust in all of the brand’s main markets. 

Performances delivered by the wholesale network were particularly solid across all regions, with the 

brand continuing to outperform market trends in North America and to a certain extent in Western 

Europe. 
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All of Yves Saint Laurent’s main product 

categories registered sales growth for the first 

six months of 2018. 

Leather Goods was the main growth driver, 

propelled by the measures taken by the brand 

over the last several years to constantly renew 

and refresh this category’s offering, with a 

specific creative team. This has helped it to both 

attract new customers and retain existing      

   customers in all of its markets. 

Ready-to-Wear – which continued to occupy an essential place in the brand’s product offering – also 

saw comparable-basis sales growth, led by women’s collections. The menswear offering was reworked 

during the period and the first Saint Laurent menswear show by Anthony Vaccarello – which took place 

in New York on June 6, 2018 – marked a major milestone in the plan to re-energise this segment. 

The brand’s third leading product category, Shoes, posted a very solid sales rise. 

Licensed product categories delivered good performances during the period in view of their maturity and 

their already very significant size in their respective markets. 

Yves Saint Laurent ended the first half of 2018 with recurring operating income of €198 million, versus 

€164 million in the corresponding prior-year period, representing a year-on-year increase of 21.1%. 

Recurring operating margin was 24.5%, up 150 basis points as reported despite the dilutive impact of 

fluctuations in exchange rates and currency hedges. This further year-on-year improvement is in line 

with the brand’s goals and the growth trajectory it has set itself. It also demonstrates how the brand has 

now reached critical mass, enabling it to capitalise on its operating leverage without straining its capacity 

to finance certain operating expenses that are essential for its short- and medium-term expansion.  

EBITDA rose by €31 million to €218 million and the EBITDA margin was 27.0%. 

 

As of June 30, 2018, the Yves Saint Laurent brand directly operated 

202 stores, including 88 in emerging markets. There were 18 net store 

openings during the period, in line with the brand’s store network expansion 

plan. 

Due to the continuation of its store opening and refurbishment strategy, Yves 

Saint Laurent’s gross operating investments in first-half 2018 were virtually 

unchanged from the same period of 2017, amounting to €33 million (versus 

€31 million). Yves Saint Laurent expects to step up its operating investments 

       programme during the second half of 2018. 
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Bottega Veneta 

(in € millions) 

First-half 
2018 

First-half 
2017 Change 

Revenue  552.2 590.4 -6.5% 

Recurring operating income 132.5 147.5 -10.2% 

as a % of revenue 24.0% 25.0% -1.0 pt 

EBITDA 152.5 169.9 -10.2% 

as a % of revenue 27.6% 28.8% -1.2 pts 

Gross operating investments 32.7 20.8 +57.2% 

Average FTE headcount 3,524 3,355 +5.0% 

Following on from 2017, which was a year of transition and consolidation for the brand, Bottega Veneta’s 

performance in the first half of 2018 was down overall. However, the period saw a confirmation of the 

promising signs that had already begun to show in 2017 in terms of the popularity of new lines and better 

penetration of certain mature markets thanks to more effective communication. 

The action plans put in place by the brand cover the long term and not all of their benefits will be felt in 

2018. 

The appointment of Daniel Lee as Bottega Veneta’s Creative Director on June 15, 2018 heralds a new 

phase in the brand’s plan to re-energise its Leather Goods offering and develop its other product 

categories. These measures will pave the way to success for Bottega Veneta’s other initiatives aimed 

at rejuvenating and broadening its customer base, increasing its brand awareness – particularly in 

mature markets – and further enhancing the in-store customer experience. 

 

 

 

 

 

 

 

In first-half 2018, Bottega Veneta’s revenue retreated 0.9% on a 

comparable basis (6.5% as reported), weighed down by a disappointing 

second quarter which saw 2.3% negative growth at constant exchange 

rates. The year-on-year contraction was largely attributable to Western 

Europe, where the brand’s performance is closely correlated to tourist numbers. 

With a view to preserving its high-end positioning and exclusivity, Bottega Veneta’s preferred distribution 

channel is its directly operated stores, which accounted for 82.3% of the brand’s total sales in the first 

six months of 2018. Revenue generated in directly operated stores edged down 1.8% year on year 

  First-half 2018 

 Reported 
change 

-6.5% 

Comparable 
change 

-0.9% 
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based on comparable data. In addition, taking into account the product mix and average selling price, 

although online sales are increasing sharply, at this stage they do not represent a significant portion of 

revenue and therefore are not yet a vector for growth.  

Sales to wholesalers rose 3.3%, following two years of reorganising this distribution channel with the 

twin aims of (i) avoiding the risk of saturation in points of sale and (ii) only working with the highest-

quality partners. 

 

 

 

 

 

In view of the proportion of Bottega Veneta’s sales that 

are generated in directly operated stores, the following 

revenue analysis by region only concerns in-store 

business. 

In Western Europe, which was Bottega Veneta’s best-

performing region in 2017, the slowdown in tourist 

numbers that began at the end of 2017 continued and 

worsened in the first six months of 2018. This led to a 

sales contraction in the region’s main markets and 

revenue was down 13.6% year on year at constant  

       exchange rates. 

Revenue in Japan climbed 2.2% on a comparable basis as Chinese tourists chose to make their 

purchases there instead of in Western Europe. 

In North America, Bottega Veneta opened a new flagship store on New York’s Madison Avenue in 

January 2018. The investments undertaken prior to this opening in terms of communication and 

organising the store network boosted business levels in the region during the period and drove a 7.0% 

revenue rise at constant exchange rates. 

In emerging markets, Bottega Veneta’s sales rose 1.8% year on year based on comparable data.  

Growth was solid in South Korea, Hong Kong, Macao and Australia but slowed in Mainland China due 

to a high basis of comparison (cumulative growth of around 16% in two years). 

 

82% 18% €552.2m

F
ir

s
t-

h
a
lf

2
0
1

8

Sales in directly
operated stores

Wholesale sales and
other revenue

(including royalties)

Western 
Europe

26%

Asia-Pacific
41%

North 
America

11%

Japan
15%

Other
7%



Kering in the first half of 2018 – Activity report 

 29   

The Leather Goods category – which is still 

Bottega Veneta’s core business, accounting 

for 84.3% of the brand’s total sales, including 

to wholesalers – posted negative growth for 

the period. This was due to revenue attrition 

for the brand’s iconic lines (carryovers and 

seasonal variants), despite very good sales 

trends for new lines. 

 

Revenue for all of Bottega Veneta’s other categories was up year on year, illustrating how the measures 

undertaken over the past few years to broaden the brand’s product offering are now paying off. 

Bottega Veneta’s recurring operating income amounted to €133 million in the first six months of 2018, 

down €15 million, or 10.2%, on the first-half 2017 figure. Recurring operating margin fell 100 basis points 

to 24.0%, mainly due to the targeted and controlled increase in certain operating expenses within a 

context of lower sales. These expenses relate to all of the initiatives put in place to enable Bottega 

Veneta to enter a new phase in its expansion and ensure that the brand will be in a position to use its 

current transition period as a springboard for future growth. They were mainly used for managing and 

running the stores and for communication and marketing campaigns.  

EBITDA totalled €152 million and EBITDA margin narrowed 120 basis points to 27.6%, which is still a 

very high margin for the sector.  

 

As of June 30, 2018, Bottega Veneta had 274 directly operated stores, 

including 124 in emerging markets. There were four net store openings 

during the period. Bottega Veneta has put in place a programme to 

streamline its store network which includes not only store closures but also 

relocating certain stores, opening a select number of flagship stores, and 

expanding the brand’s presence in a number of regions or networks (such 

as travel retail).  

Within this context and in view of the need to refurbish its existing store network, in the first half of 2018 

Bottega Veneta once again increased its operating investment budget. Altogether, gross operating 

investments totalled €33 million, up €12 million on first-half 2017. This investment drive – which raised 

gross operating investments as a percentage of revenue to around 5.5% on a rolling 12-month basis – 

is necessary in view of the relaunch phase that the brand is currently undergoing.  
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Other Houses 

(in € millions) 

First-half  
2018 

First-half 
2017(1) Change 

Revenue  995.5 759.5 +31.1% 

Recurring operating income 85.0 28.1 +202.5% 

as a % of revenue 8.5% 3.7% +4.8 pts 

EBITDA 123.0 57.9 112.4% 

as a % of revenue 12.4% 7.6% +4.8 pts 

Gross operating investments 42.1 48.2 -12.7% 

Average FTE headcount 5,540 5,193 +6.7% 
(1) Figures for Stella McCartney and Christopher Kane for 2017 have been reclassified within “Discontinued operations”, in 

accordance with IFRS 5. 

 

 

 

 

 

 

The scope of business of the Group’s Other Houses underwent significant 

changes during the first half of 2018 with the decision to account for Stella 

McCartney and Christopher Kane as discontinued operations in 

accordance with IFRS 5 – Non-Current Assets Held for Sale and 

Discontinued Operations, in view of Kering’s upcoming relinquishment of 

control of these brands, as recently announced. Therefore, the Group’s income statement headings 

from “Revenue” down to “Net income from continuing operations” do not include any contribution from 

Stella McCartney or Christopher Kane for either 2017 or 2018. This means that the Luxury Houses’ 

performance in first-half 2018 is fully comparable with that for the first half of 2017. 

Overall sales generated by the other Luxury brands advanced 36.5% on a comparable basis in first-half 

2018, coming in at €996 million. 

In view of the above-mentioned changes in the scope of consolidation and Balenciaga’s sustained 

growth in both 2017 and first-half 2018, the proportion of sales generated in directly operated stores 

(which is the main distribution channel for Balenciaga, Brioni, Boucheron and Qeelin) surged 50.1% 

year on year on a comparable basis. This strong showing was driven by the excellent performances 

turned in by Balenciaga and Alexander McQueen, achieved despite relatively weak tourist numbers in 

Europe which adversely affected certain Other Houses, including Brioni. 

  
First-half 

2018 

 Reported 
change 

+31.1% 

Comparable 
change 

+36.5% 
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Sales in the wholesale network rose 27.1% year on year on a comparable basis, with Balenciaga leading 

the way, as expected. All of the other brands also posted increases at constant exchange rates, apart 

from Dodo, which experienced a mixed first-half after delivering a solid performance in 2017. 

 

 

 

 

 

Sales for the Other Houses were up across all of the 

Group’s main regions in the first half of 2018. 

Japan and North America turned in particularly good 

performances, with sales jumping 39.2% and 34.2% 

respectively. These trends are in line with those seen 

in the second half of 2017 and are consistent with 

overall developments in the Luxury industry. At the 

same time, they illustrate Balenciaga’s strong appeal 

in Japan and North America. 

Sales also continued to rise in Western Europe, with revenue up 32.4% at constant exchange rates 

despite several brands being adversely affected by lacklustre tourist numbers during the period.  

In emerging markets, year-on-year growth totalled 43.4%, in close correlation with trends for the Asia-

Pacific region and, to a lesser extent, the Near- and Middle-East. All of the major Asia-Pacific markets 

were very dynamic during the period and the region’s overall growth came to 51.7%, with the majority 

of the other Luxury Houses reporting double-digit sales increases. 

All product categories experienced sales growth in first-

half 2018. The categories that saw the briskest 

momentum were Shoes followed by Ready-to-Wear, 

although Leather Goods also had a very robust six 

months, with revenue growth topping 20%.  

Jewelry and High Jewelry turned in a solid performance, 

and sales for the Watches brands continued their 

recovery begun in the second half of 2017, ending first-

half 2018 up sharply year on year. 
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Recurring operating income for the other Luxury Houses surged €57 million year on year to €85 million 
for the first six months of 2018 and recurring operating margin widened by 480 basis points to 8.5%. 
 
The significant increase in recurring operating margin was mainly attributable to Balenciaga’s rapid 
expansion and ensuing operating leverage as well as much better profitability levels for the Watches 
brands and Qeelin. It was particularly impressive given the highly dilutive impact of the investments 
undertaken to develop Boucheron and Pomellato and of the costs relating to Brioni’s transformation. 
 
EBITDA for the other Luxury Houses amounted to €123 million, more than double the figure for first-half 
2017 as reported, and EBITDA margin topped 10%, coming in at 12.4%. 

 
The network of directly operated stores owned by the other Luxury Houses 
totalled 368 units as of June 30, 2018, representing an increase of 16 stores 
compared with December 31, 2017. This rise was due to openings carried 
out mainly by Balenciaga, but also by Alexander McQueen, Boucheron and 
Qeelin as part of their respective strategies to gradually expand their 
exclusive distribution networks. Brioni was the only brand to decrease the 
number of its stores. 
 

As of June 30, 2018, the network comprised 243 stores in mature markets and 125 in emerging markets. 

Overall, gross operating investments for the Other Houses totalled €42 million, down 12.7% on first-

half 2017. This year-on-year reduction does not mean, however, that the other Luxury Houses have 

changed their strategy of increasing the proportion of their sales generated in directly operated stores 

and the number of these stores. Instead, it reflects different timings for investment cash outflows in 2017 

and first-half 2018. For the full twelve months of 2018, gross operating investments are expected to 

increase compared with 2017, in a similar proportion to the rise in revenue.  

352 368

Dec. 31,
2017

June 30,
2018

Store network
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Corporate and other 

 

(in € millions) 

First-half  
2018 

First-half  
2017 Change 

 
Recurring operating income 
(excluding corporate long-term incentive plans) (75.3) (72.3) +4.1% 

Cost of corporate long-term incentive plans (38.8) (16.6) +133.7% 

Recurring operating income (loss) (114.1) (88.9) +28.3% 

 

The “Corporate and other” segment comprises (i) Kering’s corporate departments and headquarters 
teams, (ii) Shared Services, which provide a range of services to the brands, (iii) the Kering 
Sustainability Department, and (iv) Kering’s Sourcing Department (KGS), a profit centre for services that 
it provides on behalf of non-Group brands, such as the companies making up the former Redcats group.  

In addition, since January 1, 2017, Kering Eyewear’s results have been reported within the “Corporate 
and other” segment.  

During the first half of 2018, Kering Eyewear posted very robust sales of €262 million, fuelled by its 
takeover of the Cartier licence. Kering Eyewear contributed €208 million to consolidated revenue for the 
first half of 2018 (after eliminating intra-group sales and royalties paid to the Group’s brands).  

Despite recognising the amortisation expense on the portion of the indemnity paid to Safilo for the early 

termination of the Gucci licence, which was capitalised in the Group’s balance sheet in an amount of 

€43 million as of December 31, 2017 and is being amortised over approximately three years, Kering 

Eyewear ended the first six months of 2018 with a positive recurring operating income figure.  

Overall, net costs recorded by the “Corporate and other” segment for the first six months of 2018 totalled 

around €114 million, €25 million higher than for first-half 2017. This year-on-year increase was mainly 

due to the cost of long-term incentive plans, including those of corporate officers, in line with the rise in 

Kering’s share price. Other Corporate costs, net of the positive contributions by KGS and Kering 

Eyewear, were slightly lower year on year. 

Gross operating investments recorded by the “Corporate and other” segment came to €89 million, up 

€39 million on the first-half 2017 figure. This year-on-year increase reflects (i) the continued acceleration 

of projects to upgrade all of the IT systems managed by this segment on behalf of the Group’s brands 

and (ii) the fact that the figure now includes Kering Eyewear’s investments in logistics. 
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Goodwill
12%

5%

Brands and other 
intangible assets

36%

Property, plant 
and equipment

10%

Inventories
11%

Trade 
receivables

4%

Cash
9%

Other
10%

Equity 
46%

Borrowings 
23%

Other 
liabilities

31%

Equity
77%

Net debt
23%

 

 

In the first half of 2018, the assets and liabilities of PUMA, Stella McCartney, Volcom and Christopher 
Kane were reclassified to the “Assets held for sale” and “Liabilities associated with assets held for sale” 
lines, in accordance with IFRS 5. 

However, only the assets and liabilities of Stella McCartney, Volcom and Christopher Kane have been 
presented as of June 30, 2018 because PUMA’s assets and liabilities were deconsolidated on the date 
on which the Group relinquished control over PUMA, i.e., May 16, 2018. 

 

 

  

Assets 

Equity and liabilities 

Capital employed 

€20,275.5m 

€20,275.5m 

€12,149.6m 
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Condensed statement of financial position 

(in € millions) 

June 30, 
2018 

Dec. 31, 
2017 IFRS 5 Change  

June 30, 
2017 

Goodwill 2,441.9 3,421.2 (984.2) 4.9 3,516.3 

Brands and other intangible assets 7,305.7 11,159.0 (3,870.6) 17.3 11,246.4 

Property, plant and equipment 2,012.8 2,267.6 (327.1) 72.3 2,135.9 
Investments in equity-accounted 
companies 1,057.3 48.6 999.5 9.2 46.6 

Other non-current assets  1,109.8 1,364.3 (364.4) 109.9 1,484.1 

Non-current assets 13,927.5 18,260.7 (4,546.8) 213.6 18,429.3 

Inventories 2,179.4 2,699.1 (846.5) 326.8 2,740.6 

Trade receivables 877.1 1,366.5 (560.0) 70.6 1,299.7 

Cash and cash equivalents 1,926.3 2,136.6 (446.5) 236.2 1,085.7 

Other current assets  833.9 1,114.5 (223.9) (56.7) 1,011.6 

Current assets 5,816.7 7,316.7 (2,076.9) 576.9 6,137.6 

Assets held for sale 531.3 - 390.0 141.3 - 

Total assets  20,275.5 25,577.4 (6,233.7) 931.8 24,566.9 

        

Equity attributable to owners of the 
parent 9,219.0 11,948.2 (3,248.5) 519.3 11,387.3 
Equity attributable to non-controlling 
interests 137.6 678.2 (519.5) (21.1) 668.8 

Total equity 9,356.6 12,626.4 (3,768.0) 498.2 12,056.1 

Non-current borrowings 3,459.8 4,245.5 (32.8) (752.9) 4,772.6 

Other non-current liabilities  1,731.5 2,942.9 (1,186.9) (24.5) 3,072.3 

Non-current liabilities 5,191.3 7,188.4 (1,219.7) (777.4) 7,844.9 

Current borrowings 1,259.5 939.7 (40.4) 360.2 885.6 

Other current liabilities 4,304.0 4,822.9 (1,118.3) 599.4 3,780.3 

Current liabilities 5,563.5 5,762.6 (1,158.7) 959.6 4,665.9 

Liabilities associated with assets 
held for sale 164.1 - (87.3) 251.4 - 

Total equity and liabilities  20,275.5 25,577.4 (6,233.7) 931.8 24,566.9 

Net debt 

(in € millions) 

June 30, 
2018 

Dec. 31, 
2017 IFRS 5 Change  

June 30, 
2017 

Gross borrowings 4,719.3 5,185.2 (73.2) (392.7) 5,658.2 

Cash (1,926.3) (2,136.6) 446.5 (236.2) (1,085.7) 

Net debt 2,793.0 3,048.6 373.3 (628.9) 4,572.5 
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Capital employed  

(in € millions) 

June 30, 
2018 

Dec. 31, 
2017 IFRS 5 Change  

June 30, 
2017 

Total equity 9,356.6 12,626.4 (3,768.0) 498.2 12,056.1 

Net debt 2,793.0 3,048.6 373.3 (628.9) 4,572.5 

Capital employed  12,149.6 15,675.0 (3,394.7) (130.7) 16,628.6 

Comments on the Group’s financial position 

As of June 30, 2018, brands net of deferred tax liabilities amounted to €5,285 million, compared with 
€8,001 million as of December 31, 2017. 

(in € millions) 

June 30, 
2018 

Dec. 31, 
2017 IFRS 5 Change  

June 30, 
2017 

Inventories 2,179.4 2,699.1 (846.5) 326.8 2,740.6 

Trade receivables 877.1 1,366.5 (560.0) 70.6 1,299.7 

Trade payables (746.7) (1,240.7) 673.1 (179.1) (1,268.2) 

Net current tax receivables/payables (993.8) (736.8) 30.5 (287.5) (420.5) 

Other current assets/liabilities, net  (1,494.5) (1,537.8) 163.1 (119.8) (906.1) 

Current assets, net (178.5) 550.3 (539.8) (189.0) 1,445.5 

 

Overall, fluctuations in exchange rates during the first half of 2018 had a positive impact of just €4 million 
on the value of net current assets. The effect on inventories and trade receivables was €19 million and 
€7 million respectively. Trade payables were more or less unaffected and the impact on “Other current 
assets/(liabilities), net” was €22 million. 

The increase in inventories in the first half of 2018 – which was due to higher volumes of purchases 
made by the Group’s main Houses, particularly Gucci, to support sales growth – resulted in a 
€308 million net cash outflow at constant exchange rates. 

The steady increase in trade receivables led to a €64 million net cash outflow (at constant exchange 
rates), reflecting growth in wholesale sales, notably for Gucci and Kering Eyewear. 

The rise in trade payables in the first half of 2018 generated a €179 million cash inflow (at constant 
exchange rates) and was attributable to the Group’s higher revenue figures, particularly for Gucci.  

The €287 million rise in net current tax payables is due to the sharp increase in the Group’s profitability. 

Lastly, other current liabilities (net) were €120 million higher (at constant exchange rates), reflecting the 
sharp increase in liabilities related to components of variable remuneration in line with the Group’s strong 
performance, although this impact was partly offset by a decrease in the value of hedging instruments. 
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As of June 30, 2018, equity attributable to owners of the parent totalled €9,219 million, down by a sharp 
€2,729 million compared with December 31, 2017. This was due to the fact that the May 16, 2018 
dividend payment included not only a €505 million cash dividend but also an exceptional stock dividend 
in the form of PUMA shares, representing €4,515 million. The interim dividend decided by the Board of 
Directors in December 2017 and paid out on January 17, 2018 for an amount of €253 million impacted 
equity attributable to owners of the parent for 2017. The effect of this dividend payment was partially 
offset by the Group’s much higher attributable net income figure, which reached €2,360 million and 
included a €1,177 million gain arising on this distribution in kind. 

 

As of June 30, 2018, Kering SA’s share capital amounted to €505,117,288, comprising 126,279,322 
fully paid-up shares with a par value of €4 each, unchanged from December 31, 2017. As of June 30, 
2018 and December 31, 2017, Kering held no shares in treasury in connection with the liquidity 
agreement.  

See Note 12 – Equity, to the condensed consolidated interim financial statements. 

As of June 30, 2018, equity attributable to non-controlling interests stood at €138 million (versus 
€678 million as of December 31, 2017), down sharply following the deconsolidation of PUMA on May 
16, 2018 for an amount of €520 million. 
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Comments on movements in net debt 

The Group’s net debt is traditionally higher at the end of the first half of the fiscal year than at the year-
end due to the dividend payout date and, to some extent, to the seasonal nature of its business. However, 
as of June 30, 2018 consolidated net debt was €2,793 million, down on the December 31, 2017 figure. 
This decrease primarily stemmed from the very high level of free cash flow from operations generated 
in the first half of 2018 thanks to the Group’s excellent operating performance. 

(in € millions) 

June 30, 
2018 

Dec. 31, 
2017 IFRS 5 Change  

June 30, 
2017 

Bonds 3,700.2 4,096.1 - (395.9) 4,307.5 

Bank borrowings 259.2 318.5 (67.1) 7.8 334.6 

Commercial paper - - - - 210.0 

Other borrowings 759.9 770.6 (6.1) (4.6) 806.1 

Gross borrowings 4,719.3 5,185.2 (73.2) (392.7) 5,658.2 

Cash and cash equivalents (1,926.3) (2,136.6) 446.5 (236.2) (1,085.7) 

Net debt 2,793.0 3,048.6 373.3 (628.9) 4,572.5 

 
As of June 30, 2018, the Group’s gross borrowings included €381 million concerning put options granted 
to non-controlling interests (compared with €386 million as of December 31, 2017).  

The decrease in gross borrowings between December 31, 2017 and June 30, 2018 mainly derived from 
partial redemptions of three bond issues carried out in April 2018, each with an initial par value of 
€500 million. The Group redeemed a total of €405 million with the aim of improving debt structure and 
cost of debt by using its strong cash generation while optimising cash and cash equivalents with nil or 
negative yields. Optimising the maturities of the Group’s debt and the costs of the redemptions was a 
critical factor in these refinancing operations.  

The Group has a very sound financial structure and on March 22, 2018 Standard & Poor’s upgraded 
Kering’s long-term BBB rating with a positive outlook to BBB+ with a positive outlook.  

Its bank borrowing facilities are subject to just one financial covenant which provides that the solvency 
ratio (net debt to EBITDA, calculated annually on a pro forma basis at the year-end) must not exceed 
3.75.  

As of June 30, 2018, the Group had cash and cash equivalents amounting to €1,926 million 
(€2,137 million as of December 31, 2017), as well as confirmed lines of credit totalling €3,450 million 
(€3,747 million as of December 31, 2017). The balance of confirmed undrawn lines of credit was €3,450 
million as of end-June 2018 (€3,690 million as of December 31, 2017).  

Cash and cash equivalents exclusively comprise cash instruments and money-market funds (UCITS) 
that are not subject to any risk of changes in value. 
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* Gross borrowings after deduction of cash and cash equivalents. 

** Gross borrowings. 

*** Net debt is defined on page 45. 

 

The portion of the Group’s gross borrowings maturing within one year corresponded to 26.7% as of 
June 30, 2018 (18.1% as of December 31, 2017 and 15.7% as of June 30, 2017). 
In view of the above, the Group is not exposed to any liquidity risk. 

The Group’s loan agreements feature standard pari passu, cross default and negative pledge clauses. 

The Group’s debt contracts do not include any rating trigger clauses. See Note 14 – Borrowings, to the 
condensed consolidated interim financial statements. 

 

(in € millions) June 30, 2018 Dec. 31, 2017 Change  June 30, 2017 

Net debt as of January 1 3,048.6 4,370.7 (1,322.1) 4,370.7 

Discontinued operations (IFRS 5) 251.3 (69.0) 320.3 157.1 

Change in net debt over the period (122.0) (69.0) (53.0) 157.1 
Reclassification in accordance with IFRS 5: 
derecognition of net debt  373.3 - 373.3 - 

Net debt of continuing operations 
as of January 1 3,299.9 4,301.7 (1,001.8) 4,527.2 

Free cash flow from operations (1,400.5) (2,205.5) 805.0 (848.4) 

Dividends paid 776.2 597.3 178.9 595.6 

Net interest paid and dividends received 94.9 179.5 (84.6) 98.6 

Net acquisitions (disposals) of Kering shares (0.1) (0.2) 0.1 0.8 

Other acquisitions and disposals 31.9 367.3 (335.4) 280.5 

Other movements (9.3) (191.5) 182.2 (82.4) 

Net debt of continuing operations 
at the period end 
 2,793.0 3,048.6 (255.6) 4,572.5 

€1,626m

€8m

€833m

€741m

€252m

€(667)m

€3,450m

Beyond**

2023**

2022**

2021**

2020**

2019*

Confirmed undrawn
lines of credit

Maturity schedule 
of net debt*** as of 
June 30, 2018 

(€2,793 million) 
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In the six months ended June 30, 2018, net debt increased by €251 million as a result of discontinued 
operations (mainly PUMA, Stella McCartney, Volcom and Christopher Kane). This amount includes (i) 
all of these brands’ cash flows relating to operating, investing and financing activities that contributed to 
movements in consolidated net debt until the date of their classification as discontinued operations, and 
(ii) the effect of the reclassification of the related net cash from that date. 

In first-half and full-year 2017, the impact of discontinued operations only included the cash flows 
referred to in point (i) above. 

(in € millions) First-half 2018 First-half 2017(1) Change 

Cash flow from operating activities 
before tax, dividends and interest 2,031.9 1,360.7 +49.3% 

Change in working capital requirement (excluding tax) (81.7) (120.0) +31.9% 

Corporate income tax paid (239.6) (167.0) -43.5% 

Net cash from operating activities 1,710.6 1,073.7 +59.3% 
(1) Cash flows for PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to “Net cash from 

(used in) discontinued operations”, in accordance with IFRS 5. 

 

In the first half of 2018, cash flow from operating activities before tax, dividends and interest was 49.3% 
higher than in the same period of 2017. 

The change in working capital requirement gave rise to a net cash outflow of €82 million in first-half 2018 
(€120 million in the first six months of 2017). This €38 million positive impact on working capital reflects 
the following: 

 a €102 million positive impact due to a higher increase in trade payables and other net 
operating payables (taxes, lease payments and variable remuneration), in line with the 
Group’s revenue growth; 

 offset by a higher increase in inventories in first-half 2018, particularly due to the robust growth 
trajectories of Gucci and Saint Laurent, giving rise to a €79 million unfavourable impact 
compared with first-half 2017; 

 a €15 million favourable effect due to a contained increase in trade receivables during first-
half 2018 compared with the first half of 2017, following a full-year 2017 that was affected by 
Kering Eyewear taking over the Gucci licence.  
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(in € millions) First-half 2018 First-half 2017(1) Change 

Net cash from operating activities 1,710.6 1,073.7 +59.3% 

Purchases of property, plant and equipment and 
intangible assets (311.0) (227.1) -36.9% 
Proceeds from disposals of property, plant and 
equipment and intangible assets 0.9 1.8 -50.0% 

Free cash flow from operations 1,400.5 848.4 +65.1% 
(1) Cash flows for PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to “Net cash from (used 

in) discontinued operations”, in accordance with IFRS 5. 

(in € millions) First-half 2018 First-half 2017(1) Change 

Total Houses 221.9 176.6 +25.5% 

Corporate and other 89.1 50.5 +76.4% 

Gross operating investments 311.0 227.1 +36.9% 
(1) Gross operating investments for PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to 

“Net cash from (used in) discontinued operations”, in accordance with IFRS 5. 

 

In the first six months of 2018, 56% of the Group’s gross operating investments concerned the store 
network (on a par with first-half 2017). 26% of these investments related to store opening programmes 
and 30% to store conversions and refurbishments.  

(in € millions) First-half 2018 First-half 2017(1) Change 

Free cash flow from operations 1,400.5 848.4 +65.1% 

Interest and dividends received  3.3 1.9 +73.7% 

Interest paid and equivalent (98.1) (100.5) -2.4% 

Available cash flow 1,305.7 749.8 +74.1% 
(1) Cash flows for PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to “Net cash from (used 

in) discontinued operations”, in accordance with IFRS 5. 

The cash dividend paid by Kering SA to its own shareholders in first-half 2018 amounted to €758 million 

(including the €253 million interim dividend paid on January 17, 2018). 

Dividends paid in first-half 2018 included €19 million paid to non-controlling interests in consolidated 

subsidiaries (€26 million in first-half 2017).  
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In the first half of 2018, transactions with non-controlling interests amounted to €8 million (versus 

€258 million in first-half 2017), of which €5 million related to the remeasurement of put options written 

over non-controlling interests. 

Other acquisitions and disposals in first-half 2018 also included financing transactions carried out with 

non-controlled or equity-accounted companies. 

This item includes a €10 million negative impact of fluctuations in exchange rates in the first half of 2018 

(€81 million in first-half 2017).   

The parent company ended first-half 2018 with net income of €922 million, compared with a €5 million 

net loss for the first six months of 2017. 

The first-half 2018 figure includes €210 million in dividends received from subsidiaries (versus 

€54 million one year earlier).  

As of June 30, 2018, Kering’s share capital comprised 126,279,322 shares with a par value of €4 each. 

Transactions with related parties in the first half of 2018 are described in Note 20 – Transactions with 

related parties, to the condensed consolidated interim financial statements. 

No significant events occurred between June 30, 2018 and July 26, 2018, when the Board of Directors 

authorised the condensed consolidated interim financial statements for issue. 

The main risks and uncertainties to which the Group could be exposed in the second half of 2018 are 

described in the Risk Management chapter of the 2017 Reference Document as well as in Note 30 to 

the 2017 consolidated financial statements. 
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Positioned in structurally high-growth markets, Kering enjoys very solid fundamentals and a balanced 

portfolio of complementary, high-potential brands with clearly focused priorities.  

Having refocused its business on its Luxury activities, in 2018 the Group is continuing to implement its 

strategy aimed at achieving same-store revenue growth while ensuring a targeted and selective 

expansion of the store network in order to durably strengthen its Houses’ operating margins. 

The Group’s operating environment remains unsettled, with economic and geopolitical uncertainty, 

unresolved decisions concerning US customs policy, and fluctuations in exchange rates. It is also 

exposed to events that could influence consumer trends and tourism flows.  

Against this backdrop, going forward the Group plans to pursue its strategy of rigorously managing and 

allocating its resources. Thanks to its business development model, Kering intends to further enhance 

its operating performance, keep up a high level of cash flow generation and grow its return on capital 

employed. 
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“Reported” and “comparable” revenue 

The Group’s “reported” revenue corresponds to published revenue. The Group also uses “comparable” 

data to measure organic growth. “Comparable” revenue refers to 2017 revenue adjusted as follows by: 

 neutralising the portion of revenue corresponding to entities divested in 2017;  

 including the portion of revenue corresponding to entities acquired in 2018; 

 remeasuring 2017 revenue at 2018 exchange rates. 

These adjustments give rise to comparative data at constant scope and exchange rates, which serve to 

measure organic growth. 

Recurring operating income 

The Group’s total operating income includes all revenues and expenses directly related to Group 

activities, whether these revenues and expenses are recurring or arise from non-recurring decisions or 

transactions. 

“Other non-recurring operating income and expenses” consists of unusual items, notably as concerns 

the nature or frequency, that could distort the assessment of Group entities’ financial performance. Other 

non-recurring operating income and expenses may include impairment of property, plant and equipment, 

goodwill and other intangible assets, gains or losses on disposals of non-current assets, restructuring 

costs and costs relating to employee adaptation measures. 

Consequently, Kering monitors its operating performance using “Recurring operating income”, defined 

as the difference between total operating income and other non-recurring operating income and 

expenses. 

Recurring operating income is an intermediate line item intended to facilitate the understanding of the 

Group’s operating performance and which can be used as a way to estimate recurring performance. 

This indicator is presented in a manner that is consistent and stable over the long term in order to ensure 

the continuity and relevance of financial information. 

EBITDA 

The Group uses EBITDA to monitor its operating performance. This financial indicator corresponds to 

recurring operating income plus net charges to depreciation, amortisation and provisions on non-current 

operating assets recognised in recurring operating income. 
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Free cash flow from operations and available cash flow 

The Group also uses an intermediate line item, “Free cash flow from operations”, to monitor its financial 

performance. This financial indicator measures net operating cash flow less net operating investments 

(defined as purchases and sales of property, plant and equipment and intangible assets). 

“Available cash flow” corresponds to free cash flow from operations plus interest and dividends received 

less interest paid and equivalent. 

Net debt 

As defined by CNC recommendation No. 2009-R-03 of July 2, 2009, net debt comprises gross 

borrowings, including accrued interest, less cash and cash equivalents. 

Net debt includes fair value hedging instruments recorded in the statement of financial position relating 

to bank borrowings and bonds whose interest rate risk is fully or partly hedged as part of a fair value 

relationship. 

Recurring tax rate 

The recurring tax rate corresponds to the effective tax rate, excluding tax effects relating to “Other non-

recurring operating income and expenses”. 
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(in € millions) Notes 
First-half 

2018 
First-half 

2017(1) 
Full-year 

2017(1) 

CONTINUING OPERATIONS     
Revenue 5 6,431.9 5,073.0 10,815.9 

Cost of sales  (1,655.6) (1,399.3) (2,899.8) 

Gross margin   4,776.3 3,673.7 7,916.1 

Payroll expenses  (1,012.7) (856.3) (1,797.8) 

Other recurring operating income and expenses   (1,991.7) (1,659.9) (3,427.6) 

Recurring operating income 5 1,771.9 1,157.5 2,690.7 

Other non-recurring operating income and expenses 6 (39.6) (43.8) (164.2) 

Operating income  1,732.3 1,113.7 2,526.5 

Finance costs, net 7 (97.1) (107.9) (220.2) 

Income before tax  1,635.2 1,005.8 2,306.3 

Corporate income tax 8 (385.0) (219.0) (550.8) 

Share in earnings (losses) of equity-accounted companies   (3.0) (2.3) (3.6) 

Net income from continuing operations  1,247.2 784.5 1,751.9 

o/w attributable to owners of the parent   1,228.9 771.6 1,728.7 

o/w attributable to non-controlling interests   18.3 12.9 23.2 

DISCONTINUED OPERATIONS     

Net income from discontinued operations 4 1,148.2 76.8 113.2 

o/w attributable to owners of the parent   1,130.7 54.2 56.9 

o/w attributable to non-controlling interests   17.5 22.6 56.3 

     

Net income of consolidated companies    2,395.4 861.3 1,865.1 

o/w attributable to owners of the parent  2,359.6 825.8 1,785.6 

o/w attributable to non-controlling interests   35.8 35.5 79.5 
 

(in € millions) Notes 
First-half 

2018 
First-half 

2017(1) 
Full-year 

2017(1) 

Net income attributable to owners of the parent   2,359.6 825.8 1,785.6 

Earnings per share (in €) 9.1 18.74 6.55 14.17 

Fully diluted earnings per share (in €) 9.1 18.74 6.55 14.17 

Net income from continuing operations attributable to 
owners of the parent   1,228.9 771.6 1,728.7 

Earnings per share (in €) 9.1 9.76 6.12 13.72 

Fully diluted earnings per share (in €) 9.1 9.76 6.12 13.72 

Net income from continuing operations (excluding 
non-recurring items) attributable to owners of the 
parent   1,262.2 814.8 1,886.6 

Earnings per share (in €) 9.2 10.02 6.47 14.97 

Fully diluted earnings per share (in €) 9.2 10.02 6.47 14.97 
(1) Income and expense items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been 
reclassified to “Net income from discontinued operations”, in accordance with IFRS 5. 
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(in € millions) Note 
First-half 

2018 
First-half 

2017 
Full-year 

2017 

Net income  2,395.4  861.3  1,865.1 

Actuarial gains and losses(1)   8.3                    -    20.1 

Total items not reclassified to income   8.3          -    20.1 

Foreign exchange gains and losses   (97.4) (143.0) (249.5) 

Cash flow hedges(1)   (91.3) 62.7  45.2 

Financial assets at fair value(1)  (2.8) 3.6  3.9 
Share in other comprehensive income of 

equity-accounted companies  8.4 - - 

Total items to be reclassified to income  (183.1) (76.7) (200.4) 

Other comprehensive income (loss) 10  (174.8) (76.7) (180.3)  

Total comprehensive income  2,220.6 784.6  1,684.8 

o/w attributable to owners of the parent   2,180.8 776.4  1,648.7 

o/w attributable to non-controlling interests   39.8 8.2  36.1 
(1) Net of tax. 
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(in € millions) Notes June 30, 2018 Dec. 31, 2017 June 30, 2017 

Goodwill  2,441.9 3,421.2 3,516.3 

Brands and other intangible assets  7,305.7 11,159.0 11,246.4 

Property, plant and equipment  2,012.8 2,267.6 2,135.9 

Investments in equity-accounted companies 11 1,057.3 48.6 46.6 

Non-current financial assets  325.0 364.3 482.9 

Deferred tax assets  768.6 964.6 971.5 

Other non-current assets   16.2 35.4 29.7 

Non-current assets  13,927.5 18,260.7 18,429.3 

Inventories   2,179.4 2,699.1 2,740.6 

Trade receivables  877.1 1,366.5 1,299.7 

Current tax receivables  46.7 78.6 99.0 

Other current financial assets  49.9 155.6 186.7 

Other current assets  737.3 880.3 725.9 

Cash and cash equivalents 13 1,926.3 2,136.6 1,085.7 

Current assets  5,816.7 7,316.7 6,137.6 

Assets held for sale  531.3 - - 

TOTAL ASSETS   20,275.5 25,577.4 24,566.9 

Share capital 12 505.2 505.2 505.2 

Capital reserves  2,428.3 2,428.3 2,428.3 

Treasury shares 12.1 - - (0.9) 

Translation adjustments  (231.4) (131.7) (38.1) 

Remeasurement of financial instruments  (47.0) 76.0 90.3 

Other reserves  6,563.9 9,070.4 8,402.5 

Equity attributable to owners of the parent 12 9,219.0 11,948.2 11,387.3 

Equity attributable to non-controlling interests  137.6 678.2 668.8 

Total equity 12 9,356.6 12,626.4 12,056.1 

Non-current borrowings 14 3,459.8 4,245.5 4,772.6 

Other non-current financial liabilities  0.7 0.7 15.2 

Provisions for pensions and other post-employment benefits  89.3 125.7 146.0 

Other non-current provisions  23.1 55.5 67.6 

Deferred tax liabilities  1,579.6 2,712.2 2,843.5 

Other non-current liabilities  38.8 48.8 - 

Non-current liabilities   5,191.3 7,188.4 7,844.9 

Current borrowings 14 1,259.5 939.7 885.6 

Other current financial liabilities  108.1 367.6 80.7 

Trade payables  746.7 1,240.7 1,268.2 

Provisions for pensions and other post-employment benefits  8.3 10.7 8.2 

Other current provisions  226.8 182.4 165.7 

Current tax liabilities  1,040.5 815.4 519.5 

Other current liabilities  2,173.6 2,206.1 1,738.0 

Current liabilities   5,563.5 5,762.6 4,665.9 

Liabilities associated with assets held for sale  164.1 - - 

TOTAL EQUITY AND LIABILITIES   20,275.5 25,577.4 24,566.9 
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(in € millions) Notes 
First-half 

2018 
First-half 

2017(1) 
Full-year 

2017(1) 

Net income from continuing operations  1,247.2 784.5 1,751.9 

Net recurring charges to depreciation, amortisation and 
provisions on non-current operating assets 

5 249.7 212.6 432.1 

Other non-cash income and expenses 18.2 (75.7) (45.8) 10.3 

Cash flow from operating activities  1,421.2 951.3 2,194.3 

Interest paid/received  95.9 99.5 181.4 

Dividends received  (0.3) (0.1) (0.2) 

Net income tax payable  515.1 310.0 749.4 

Cash flow from operating activities before tax, 
dividends and interest 

 2,031.9 1,360.7 3,124.9 

Change in working capital requirement  (81.7) (120.0) (35.8) 

Corporate income tax paid  (239.6) (167.0) (316.0) 

Net cash from operating activities  1,710.6 1,073.7 2,773.1 

Purchases of property, plant and equipment and intangible 
assets 

5 (311.0) (227.1) (605.2) 

Proceeds from disposals of property, plant and equipment 
and intangible assets 

 0.9 1.8 37.6 

Acquisitions of subsidiaries, net of cash acquired  1.3 - 1.6 

Proceeds from disposals of subsidiaries, net of cash 
transferred 

 - - - 

Purchases of other financial assets  (38.7) (25.6) (65.1) 

Proceeds from disposals of other financial assets  13.4 3.2 31.8 

Interest and dividends received  3.2 1.9 5.2 

Net cash used in investing activities  (330.9) (245.8) (594.1) 

Dividends paid to owners of the parent company 12.2 (757.6) (580.9) (580.9) 

Dividends paid to non-controlling interests  (18.6) (14.7) (16.4) 

Transactions with non-controlling interests   (3.0) 8.9 (27.8) 

Treasury share transactions  0.1 (0.8) 0.2 

Bond issues 18.3 8.2 323.7 299.4 

Debt redemptions/repayments 18.3 (413.5) (209.9) (410.1) 

Increase/decrease in other borrowings 18.3 (21.7) (150.0) (364.4) 

Interest paid and equivalent  (98.1) (100.5) (184.7) 

Net cash used in financing activities  (1,304.2) (724.2) (1,284.7) 

Net cash from (used in) discontinued operations 4.3 (329.5) (136.8) 87.7 

Impact of exchange rate variations 
 

21.5 67.5 159.8 

Net increase (decrease) in cash and cash equivalents   (232.5) 34.4 1,141.8 

         

Cash and cash equivalents at beginning of period 18 1,899.3 757.5 757.5 

Cash and cash equivalents at end of period 18 1,666.8 791.9 1,899.3 
(1)Cash flow items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been reclassified to “Net 

cash from (used in) discontinued operations”, in accordance with IFRS 5. 



Kering in the first half of 2018 – Condensed consolidated interim financial statements 

 50  

 

Number 
of shares 

outstanding(1) 
Share 

capital 
Capital 

reserves 
Treasury 

shares 

Cumulative 
 translation 

adjustments 

Remeasure-
ment of 

financial 
instruments 

Other 
reserves 
and net 
income 

attributable 
to owners 

of the 
parent 

Equity 

(in € millions) 

Owners 
of the 

parent 

Non-
controlling 

interests Total 

As of December 31, 2016 126,279,322  505.2  2,428.3  0.0  87.8  16.8  8,231.6  11,269.7  694.2  11,963.9  

Total comprehensive income for 
first-half 2017 

    (125.9) 73.5  828.8  776.4  8.2  784.6  

Treasury shares(2) (3,100)   (0.9)   0.1  (0.8)  (0.8) 

Valuation of share-based payment       (1.6) (1.6) (0.3) (1.9) 

Dividends paid       (391.5) (391.5) (30.5) (422.0) 

Changes in Group structure and 
other changes(4) 

      (264.9) (264.9) (2.8) (267.7) 

As of June 30, 2017(3) 126,276,222  505.2  2,428.3  (0.9) (38.1) 90.3  8,402.5  11,387.3  668.8  12,056.1  

Total comprehensive income for 
second-half 2017 

    (93.6) (14.3) 980.2 872.3 27.9 900.2 

Treasury shares(2) 3,100   0.9   (0.2) 0.7  0.7 

Share capital increase         50.1 50.1 

Dividends paid       (252.6) (252.6) (8.6) (261.2) 

Changes in Group structure and 
other changes(4) 

      (59.5) (59.5) (60.0) (119.5) 

As of December 31, 2017 126,279,322 505.2 2,428.3 - (131.7) 76.0 9,070.4 11,948.2 678.2 12,626.4 

Total comprehensive income for 
first-half 2018 

    (99.7) (93.3) 2,373.8 2,180.8 39.8 2,220.6 

Treasury shares(2)    -   0.1 0.1  0.1 

Share capital increase        - 0.2 0.2 

Cash dividends paid       (505.1) (505.1) (43.3) (548.4) 

Stock dividends paid (PUMA 
shares) 

      (4,514.5) (4,514.5)  (4,514.5) 

First-time application of IFRS 9(2)      (29.7) 29.7 - - - 

First-time application of IFRS 15(2)       (15.4) (15.4) - (15.4) 

Changes in Group structure and 
other changes(4) 

      124.9 124.9 (537.3) (412.4) 

As of June 30, 2018(3) 126,279,322 505.2 2,428.3 - (231.4) (47.0) 6,563.9 9,219.0 137.6 9,356.6 

(1) Shares with a par value of €4 each.     
(2) Net of tax. 

    
(3) Number of shares outstanding as of June 30, 2018: 126,279,322.     

(4) Changes in Group structure and other changes include put options granted to non-controlling interests (see Note 14 – Borrowings). 
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Kering, the Group’s parent company, is a société anonyme (French joint-stock company) with a Board 

of Directors, incorporated under French law, whose registered office is located at 40, rue de Sèvres, 

75007 Paris, France. It is registered with the Paris Trade and Companies Registry under reference 

552 075 020 RCS Paris, and is listed on the Euronext Paris stock exchange. 

The condensed consolidated interim financial statements for the six months ended June 30, 2018 reflect 

the accounting position of Kering and its subsidiaries, together with its interests in associates and joint 

ventures. 

On July 26, 2018, the Board of Directors approved the condensed consolidated interim financial 

statements for the six months ended June 30, 2018 and authorised their publication.  

Pursuant to European Regulation No. 1606/2002 of July 19, 2002, the consolidated financial statements 

of the Kering group for the year ended December 31, 2017 were prepared in accordance with applicable 

international accounting standards adopted by the European Union and mandatorily applicable as of 

that date.  

The condensed consolidated interim financial statements for the six months ended June 30, 2018 have 

been prepared in accordance with IAS 34 – Interim Financial Reporting, as adopted by the European 

Union, which allows entities to present selected explanatory notes. 

The notes do not therefore include all of the disclosures required for a complete set of annual financial 

statements, and should be read in conjunction with the consolidated financial statements for the year 

ended December 31, 2017. 

The interim financial statements have been prepared in accordance with the accounting principles and 

methods applied by the Group for its 2017 annual financial statements, except for corporate income tax, 

which is subject to specific valuation methods (Note 2.3.), and the following standards, amendments 

and interpretations that are applicable as from January 1, 2018: 

 amendments to IAS 28 and IFRS 1 (part of the Annual Improvements to IFRSs 2014-2016 Cycle), 
and amendments to IAS 40, IFRS 2 and IFRS 4. These amendments have no impact on the 
consolidated financial statements; 

 IFRIC 22 – Foreign Currency Transactions and Advance Consideration, which has no impact on 
the consolidated financial statements; 

 IFRS 9 – Financial Instruments, which sets out the recognition and disclosure principles for financial 
assets and liabilities. These principles replace those contained in IAS 39 – Financial Instruments: 
Recognition and Measurement; 



Kering in the first half of 2018 – Condensed consolidated interim financial statements 

 53   

 IFRS 15 – Revenue from Contracts with Customers, which establishes new revenue recognition 
principles and supersedes IAS 18 – Revenue with effect from January 1, 2018. 

 

Kering has elected to apply all chapters of IFRS 9 as of January 1, 2018. The main impacts of each 
chapter are described below: 

 Phase 1 – Classification and measurement of financial assets and liabilities: based on analyses 
carried out, this has no impact on the consolidated financial statements. 

 Phase 2 – Impairment methodology: IFRS 9 requires application of an impairment model based on 
“expected” losses (as opposed to “known” losses under IAS 39). For its trade receivables, the Group 
chose to adopt the provision matrix approach available under IFRS 9. The bad debt risk on Kering’s 
receivables in its Luxury Houses, which are essentially Retail businesses, is extremely low. The 
Group takes out credit risk insurance covering the majority of trade receivables in its Wholesale and 
department stores business. Accordingly, this phase has no impact on the consolidated financial 
statements. 

 Phase 3 – Hedge accounting: the Group chose to adopt the hedge accounting provisions set out in 
IFRS 9 for its Houses with effect from January 1, 2018. The main change with respect to IAS 39 
concerns the accounting for foreign currency derivatives classified as cash flow hedges. Under 
IFRS 9, changes in the time value of options and changes in premiums and discounts on forward 
transactions are to be recognised in equity over the term of the transactions and taken to financial 
income/loss when the hedged item is settled. A negative impact of €30 million net of deferred taxes 
was recognised as of January 1, 2018 in “Remeasurement of financial instruments” with an 
offsetting entry to “Other reserves”. 

IFRS 15 does not have a significant impact on the Kering group owing to the nature of its business 
activities. The Houses are essentially retail businesses, with the exception of the Watches and Jewelry 
brands and Kering Eyewear. The Group has therefore applied the “cumulative catch-up” transition 
method, as it considers that this does not distort comparability between 2017 and 2018 data. A negative 
impact of €15 million net of deferred taxes was recognised as of January 1, 2018 within equity. 

Note 2.3. describes the basis of preparation of the financial statements resulting from the application of 
these new standards. 

The Group has elected not to early adopt the following standards and interpretations whose application 
is not mandatory for financial periods beginning on or after January 1, 2018:  

 IFRS 16 – Leases, published in November 2017, which establishes an accounting model for the 
recognition of leases and will supersede IAS 17 – Leases. IFRS 16 will be mandatorily applicable 
as of January 1, 2019; 

 amendment to IFRS 9 – Financial Instruments concerning prepayment features with negative 
compensation, mandatorily applicable as of January 1, 2019; 

 IFRIC 23 – Uncertainty over Income Tax Treatments, not yet adopted by the European Union but 
available for early adoption under certain conditions.  
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The standards and amendments that have not yet been adopted by the European Union are as 
follows: 

 amendments contained in the Annual Improvements to IFRSs 2015-2017 Cycle and concerning 
IAS 12, IAS 23, IFRS 3 and IFRS 11, which the IASB indicates will be mandatorily applicable as of 
January 1, 2019; 

 the various amendments to IAS 19 and IAS 28, which the IASB indicates will be mandatorily 
applicable as of January 1, 2019; 

 changes in the IFRS conceptual framework, which the IASB indicates will be mandatorily applicable 
as of January 1, 2020; 

 IFRS 17 – Insurance Contracts, mandatorily applicable as of January 1, 2021. 

The application of IFRS 16 as of January 1, 2019 will have a material impact on Kering’s consolidated 
financial statements since retail operations play a predominant role at its Luxury Houses. Virtually all of 
the Group’s leases are property leases.  

Accordingly, since the beginning of the year Kering has been rolling out an IT tool across the Group 
allowing it to manage the operational aspects of its property leases and to calculate the financial impacts 
of its leases taking into account all operational issues on the ground. A team comprising representatives 
from different departments (finance, real estate, legal and IT) was responsible for this project. The Group 
continues to fine-tune certain assumptions regarding the term of its leases in order to best align the 
requirements of IFRS 16 with the particular issues faced by its activities, which may differ significantly 
from one country to the next in terms of commercial real estate. 

Significant changes occurred in the scope of consolidation in first-half 2018, and in particular the 
deconsolidation of PUMA. For practical reasons, the Group therefore decided not to apply the full 
retrospective transition method whereby IFRS 16 is also applied to the comparative full-year period, in 
this case 2018. In accordance with the transitional provisions set out in paragraph C5 (b) of IFRS 16, 
the Group will apply the modified retrospective approach and account for the cumulative impact of 
applying IFRS 16 at the date of first-time application, i.e., January 1, 2019. 

This note replaces Notes 2.11.1., 2.11.2., 2.11.3., and 2.11.4. to the consolidated financial statements 
as of December 31, 2017 following the first-time application of IFRS 9 – Financial Instruments as of 
January 1, 2018.  
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Pursuant to IFRS 9, financial assets are classified within one of the following three categories: 

 financial assets at fair value through the income statement (profit or loss); 

 financial assets at amortised cost; 

 financial assets at fair value through other comprehensive income. 

The classification determines the accounting treatment for the instrument. It is defined by the Group 
upon initial recognition, based on the characteristics of the instrument and the management objective 
behind the asset’s purchase. Purchases and sales of financial assets are recognised on the transaction 
date, which is the date the Group is committed to the purchase or sale of the asset. A financial asset is 
derecognised if the contractual rights to the cash flows from the financial asset expire or the asset is 
transferred. 

 

Financial assets at fair value through the income statement mostly comprise financial assets giving rise 
to contractual cash flows that are not solely payments of principal and interest on the principal amount 
outstanding. 

This category includes: 

 trading assets the Group intends to resell in the near term and that are part of a portfolio of financial 
instruments that are managed together and for which there is evidence of a recent actual pattern of 
short-term profit-taking. Derivative instruments not eligible for hedge accounting are also classified 
as assets and liabilities contracted for trading purposes; 

 assets designated as at fair value under the fair value option. These primarily relate to the portfolio 
of money market funds (UCITS) that are managed and whose performance is tracked on a fair 
value basis. 

Changes in the fair value of these assets are taken to the income statement. Net gains or losses arising 
on assets at fair value through the income statement correspond to interest income, dividends and 
changes in the fair value of the assets. 

Net gains and losses arising on derivatives contracted for trading purposes relate to the amounts traded 
and to changes in the fair value of the corresponding instruments. 

 

 

Financial assets are carried at amortised cost if they are held as part of a business model whose 
objective is to collect contractual cash flows that are solely payments of principal and interest on the 
principal amount outstanding. 

Loans and receivables due from non-consolidated investments, deposits and guarantees, trade 
receivables and other short-term receivables are included in this category and are shown in 
“Non-current financial assets”, “Trade receivables” and “Other current financial assets” in the statement 
of financial position. 

These financial assets are initially recognised at fair value and subsequently at amortised cost using the 
effective interest method. Net gains and losses on loans and receivables relate to interest income and 
impairment allowances. 
 
  



Kering in the first half of 2018 – Condensed consolidated interim financial statements 

 56  

Impairment allowances are recognised in the income statement based on the expected loss model: 

 for its trade receivables, the Group applies a provision matrix for each country/brand based on 
historical loss data. Credit insurance that may be taken out by the Group is taken into account in 
the evaluation of the risk and therefore of the provision; 

 for its other financial assets, an analysis is carried out taking into account the probability of 
counterparty default. 

 

Financial assets are carried at fair value. Changes in fair value are recognised through other 
comprehensive income if the financial assets are held as part of a business model whose objective is 
achieved both by (i) collecting contractual cash flows (corresponding solely to payments of principal and 
interest on the principal amount outstanding) and (ii) selling these financial assets. 
 
This category includes debt instruments meeting the contractual cash flow and business model 
characteristics set out above. 
 
It also includes shares where the Group has elected to classify shares in this category, in which case 
changes in the fair value of the shares are recognised directly in other comprehensive income until the 
shares are sold, with the exception of dividends received in respect of these shares, which are 
systematically recognised in the income statement. 

The measurement of financial liabilities depends on their IFRS 9 classification. Excluding put options 
granted to non-controlling interests, derivative liabilities and financial liabilities designated as at fair value 
under the fair value option, the Group recognises all financial liabilities and particularly borrowings and 
debt, trade payables and other liabilities initially at fair value less transaction costs and subsequently at 
amortised cost, using the effective interest method. 
The effective interest rate is determined for each transaction and corresponds to the rate that would 
provide the net carrying amount of the financial liability by discounting its estimated future cash flows 
until maturity or the nearest date the price is reset to the market rate. The calculation includes transaction 
costs and any premiums and/or discounts. Transaction costs correspond to the costs directly 
attributable to the acquisition or issue of a financial liability. 
The net carrying amount of financial liabilities that qualify as hedged items as part of a fair value hedging 
relationship and are valued at amortised cost is adjusted with respect to the hedged risk. 
Hedging relationships are described in the section on derivative instruments. 
Financial liabilities designated as at fair value under the fair value option, other than derivative liabilities, 
are carried at fair value. Changes in fair value are taken to the income statement. Transaction costs 
incurred in setting up these financial liabilities are recognised immediately in expenses. 

Certain financial instruments have both a standard debt component and an equity component. 
For the Group, this concerns in particular OCEANE bonds (bonds convertible or exchangeable into new 
or existing shares). 
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Under IAS 32, convertible bonds are considered hybrid instruments insofar as the conversion option 
provides for the repayment of the instrument against a fixed number of equity instruments. There are 
several components: 
 

 a financial liability (corresponding to the contractual commitment to pay cash), representing the debt 
component; 

 the option converting the bonds into a fixed number of ordinary shares, offered to the subscriber, 
similar to a call option written by the issuer, representing the equity component; 

 potentially one or more embedded derivatives. 

The accounting policies applicable to each of these components, at the issue date and at the end of 
each subsequent reporting period, are as follows: 
 

 debt component: the amount initially recognised as debt corresponds to the present value of the future 
cash flows arising from interest and principal payments at the market rate for a similar bond with no 
conversion option. If the convertible bond contains embedded derivatives closely related to the 
borrowing within the meaning of IFRS 9, the value of these components is allocated to the debt in 
order to determine the value of the equity component. The debt component is subsequently 
recognised at amortised cost; 

 embedded derivatives not closely related to the debt are recognised at fair value with changes in fair 
value recognised in income; 

 equity component: the value of the conversion option is determined by deducting the value of any 
embedded derivatives from the amount of the issue less the carrying amount of the debt component. 
The conversion option continues to be recorded in equity at its initial value. Changes in the value of 
the option are not recognised; 

 transaction costs are allocated pro rata to each component. 

The Group uses various financial instruments to reduce its exposure to foreign exchange, interest rate 
and equity risk. These instruments are listed on organised markets or traded over the counter with 
leading counterparties. 

All derivatives are recognised in the statement of financial position under other current or non-current 
assets and liabilities depending on their maturity and accounting classification, and are valued at fair 
value as of the transaction date. Changes in the fair value of derivatives are always recorded in income 
except in the case of cash flow and net investment hedges. 

Derivatives designated as hedging instruments are classified by category of hedge based on the nature 
of the risks being hedged: 

 a cash flow hedge is used to hedge the risk of changes in cash flow from recognised assets or 
liabilities or a highly probable transaction that would impact net income; 

 a fair value hedge is used to hedge the risk of changes in the fair value of recognised assets or 
liabilities or a firm commitment not yet recognised that would impact net income; 

 a net investment hedge is used to hedge the foreign exchange risk arising on foreign activities. 

Hedge accounting can only be applied if all the following conditions are met: 

 there is a formal designation and documentation of the hedging relationship as of the date of inception; 

 there is an economic relationship between the hedged item and the hedging instrument. 
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Any hedge ineffectiveness must be recognised in the income statement at each reporting date. 

The accounting treatment of financial instruments qualified as hedging instruments, and their impact on 
the income statement and the statement of financial position, depends on the type of hedging 
relationship: 

 for cash flow and net investment hedges, fair value gains and losses attributable to the effective 
portion of the hedging instrument are recognised directly in other comprehensive income. For foreign 
currency derivatives, changes in the time value of the options and changes in premiums and discounts 
are also recognised in other comprehensive income. These amounts are reclassified to the income 
statement to match the recognition of the hedged items, mainly in gross margin for the effective portion 
of commercial transaction hedges, and in net finance costs for financial hedges and the time value of 
commercial hedges; 

 for fair value hedges, the hedged component of these items is measured in the statement of financial 
position at fair value with respect to the hedged risk. Fair value gains and losses are recorded in the 
income statement and are offset, to the extent effective, by matching fair value gains and losses on 
the hedging instrument. 

Revenue mainly comprises sales of goods, together with income from associated services, and income 
from royalties and operating licences. 

Sales of goods, whether through a retail network or wholesale operations, are recognised when the 
Group satisfies its performance obligation to its customers, typically upon delivery. 

Sales of goods are measured: 

 at the fair value of the consideration received; 

 excluding taxes; 

 net of any rebates or discounts; 

 net of any returned goods, when a wholesaler has a contractual right of return or routinely makes 
returns, in which case a specific provision is set aside. When such returns are not contractual, the 
provision for returns is estimated based on historical data. Provisions for returns are presented in the 
consolidated statement of financial position under liabilities in respect of future refunds. A 
corresponding asset (with an offsetting adjustment to cost of sales) representing the right to recover 
the goods from the customer is also recognised; 

 in the event of deferred payment beyond habitual credit terms that is not backed by a financing 
institution, the revenue from the sale corresponds to the discounted price. The difference between the 
discounted price and the cash value is recognised under “Other financial income and expenses”. 

Warranties in connection with certain product categories are recognised under “Other provisions” and 
have no impact on revenue recognition. 

Revenue from services directly related to the sale of goods is recognised in the period in which such 
services are rendered. 
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Income from royalties and operating licences is recognised in accordance with the contractual 
obligations specific to each agreement, over time as the performance obligation is satisfied, for example, 
when calculated based on the value of the underlying sales generated by the licensee under the 
agreement. 

The income tax charge for the period (current and deferred) is calculated based on the estimated 
effective tax rate for the full year, for each tax entity or sub-group, and is adjusted for transactions specific 
to the first half of the year. 

Revenue, recurring operating income and all operating indicators (including working capital 
requirement) are subject to strong seasonal fluctuations due to the high level of activity in the second 
half of the calendar year. Consequently, the interim results for the six months ended June 30, 2018 are 
not necessarily representative of those that may be expected for full-year 2018. 

The preparation of consolidated financial statements requires Group management to make estimates 
and assumptions that can affect the carrying amounts of certain assets and liabilities, income and 
expenses, and the disclosures in the accompanying notes. Group management reviews these 
estimates and assumptions on a regular basis to ensure their pertinence with respect to past experience 
and the current economic situation. Items in future financial statements may differ from current estimates 
as a result of changes in these assumptions. The impact of changes in accounting estimates is 
recognised during the period in which the change occurs and all affected future periods. 

The main estimates made by management in the preparation of the financial statements concern the 
valuations and useful lives of operating assets, property, plant and equipment, intangible assets and 
goodwill, the amount of contingency provisions and other provisions relating to operations, and 
assumptions underlying the calculation of obligations relating to employee benefits, share-based 
payment, deferred tax balances and financial instruments. The Group notably uses discount rate 
assumptions based on market data to estimate the value of long-term assets and liabilities. 

In addition to the use of estimates, Group management uses judgement to determine the appropriate 
accounting treatment for certain transactions, pending the clarification of certain IFRSs or where 
prevailing standards do not cover the issue at hand. This is notably the case for put options granted to 
non-controlling interests. 
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Following the approval of the transaction by Kering shareholders at the Group’s General Meeting held 
on April 26, 2018, the distribution of PUMA shares to Kering shareholders took effect on May 16, 2018, 
the payment date for the stock dividend. The distribution to Kering shareholders was made on the basis 
of a ratio of 1 PUMA share for 12 Kering shares held, in accordance with the terms of the transaction 
announced by Kering on February 13, 2018, and valued at the opening price of the PUMA share on the 
Xetra trading platform in Frankfurt (€429.00). 

PUMA’s activities up to May 16, 2018 were therefore reclassified in the consolidated income statement 
and included on the “Net income from discontinued operations” line. A gain resulting from the 
relinquishment of control of PUMA following the distribution was recognised in the consolidated income 
statement on the “Net income from discontinued operations” line. Cash flows relating to PUMA’s 
activities up to May 16, 2018 were also reclassified in the consolidated statement of cash flows on the 
“Net cash from (used in) discontinued operations” line (see Note 4 – Discontinued operations). 

Following the distribution, Kering holds 15.70% of PUMA’s share capital and 15.85% of its outstanding 
shares and voting rights, subject to a six-month lock-up period. Since Kering continues to have a 
significant influence on PUMA’s governance, its investment in this company is included on the 
“Investments in equity-accounted companies” line in its financial statements as of June 30, 2018. The 
Group’s share in PUMA’s earnings since May 16, 2018 is shown in the consolidated income statement 
for first-half 2018 on the “Share in earnings (losses) of equity-accounted companies” line (see Note 11 
– Investments in equity-accounted companies). 

On March 28, 2018, Ms Stella McCartney exercised the option to repurchase Kering’s 50% stake in her 
eponymous brand. This option was provided for within the various procedures set out in the shareholder 
agreement signed in 2013 between Stella McCartney Ltd. and Luxury Fashion Luxembourg SA. 

The cooperation between Stella McCartney and Kering will continue with the aim of guaranteeing a 
smooth transition in order to minimise disruption and maintain the brand’s momentum. Kering and Stella 
McCartney will also continue their close cooperation in the field of sustainable fashion, with 
Ms Stella McCartney remaining a Board member of the Kering Foundation. 

Stella McCartney operations in first-half 2018 were therefore reclassified in the consolidated income 
statement on the “Net income from discontinued operations” line. Cash flows relating to Stella 
McCartney operations over this period were also reclassified in the consolidated statement of cash flows 
on the “Net cash from (used in) discontinued operations” line. The company’s assets and liabilities are 
shown in the consolidated statement of financial position as of June 30, 2018 under “Assets held for 
sale” and “Liabilities associated with assets held for sale”, and will continue to be recorded on these 
lines until the date of their effective sale, expected in the first quarter of 2019 (see Note 4 – Discontinued 
operations). 
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On April 6, 2018, Kering announced that preparations had commenced for the disposal of Volcom, 
insofar as the brand no longer constitutes a core asset. This move is consistent with the Group’s strategy 
for becoming a Luxury pure player. 

Volcom’s activities in first-half 2018 were therefore reclassified in the consolidated income statement on 
the “Net income from discontinued operations” line. Cash flows relating to Volcom’s activities over this 
period were also reclassified in the consolidated statement of cash flows on the “Net cash from (used 
in) discontinued operations” line. The company’s assets and liabilities are shown in the consolidated 
statement of financial position as of June 30, 2018 on the “Assets held for sale” and “Liabilities 
associated with assets held for sale” lines and will continue to be recorded on these lines until the date 
of their effective sale (see Note 4 – Discontinued operations). 

On June 21, 2018, Kering announced that discussions were underway with Mr Christopher Kane about 
the conditions in which the British designer could take back full control of his eponymous brand. 
Christopher Kane and Kering wish to continue to collaborate with the aim of achieving a gradual and 
harmonious transition. 

Christopher Kane’s activities in first-half 2018 were therefore reclassified in the consolidated income 
statement on the “Net income from discontinued operations” line. Cash flows relating to Christopher 
Kane’s activities over this period were also reclassified in the consolidated statement of cash flows on 
the “Net cash from (used in) discontinued operations” line. The company’s assets and liabilities are 
shown in the consolidated statement of financial position as of June 30, 2018 on the “Assets held for 
sale” and “Liabilities associated with assets held for sale” lines and will continue to be recorded on these 
lines until the date of their effective sale (see Note 4 – Discontinued operations). 

The options granted to Mr Christopher Kane on 29% of the capital, initially recognised in “Other financial 
liabilities” with an offsetting entry to “Equity attributable to owners of the parent”, were derecognised as 
of June 30, 2018, and Kering’s interest in Christopher Kane was reduced to 51% (from 80% previously). 

Changes in scope of consolidation during the first half of 2018 are presented in full in Note 21 – List of 
consolidated subsidiaries as of June 30, 2018. 

On June 15, 2018, Bottega Veneta announced that it had appointed Daniel Lee as its new Creative 
Director with effect from July 1, 2018, replacing Tomas Maier who had been with the Italian House since 
2001. 

On March 26, 2018, Kering redeemed three bond issues maturing in 2019, 2021 and 2022 at a par 
value of €405 million (excluding accrued interest). The bonds were redeemed as part of the Group’s 
strategy to actively manage its liquidity and optimise its financing structure (see Note 14 – Borrowings 
and debt). 
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For all periods presented, discontinued operations include PUMA, Stella McCartney, Volcom and 
Christopher Kane. 

In accordance with IFRS 5, the Group measured these disposal groups at the lower of their carrying 
amount and fair value less disposal costs. 

For all periods presented, the net income or loss from the discontinued operations is shown separately 
on the face of the income statement within “Net income from discontinued operations”. Similarly, the 
cash flows relating to the discontinued operations are shown on a separate line of the statement of cash 
flows. 

In the statement of financial position as of June 30, 2018, the assets and liabilities relating to the 
discontinued operations are presented on separate lines, without restatement for previous periods. 

 
(in € millions) First-half 2018 First-half 2017 Full-year 2017 

Revenue 1,672.7 2,223.2 4,661.8 

Cost of sales (845.5) (1,172.1) (2,444.9) 

Gross margin 827.2 1,051.1 2,216.9 

Payroll expenses (224.4) (305.8) (645.8) 

Other recurring operating income and expenses (460.6) (628.7) (1,313.8) 

Recurring operating income 142.2 116.6 257.3 

Other non-recurring operating income and 
expenses (134.1) (0.3) (77.5) 

Operating income 8.1 116.3 179.8 

Finance costs, net (17.6) (4.6) (22.5) 

Income (loss) before tax (9.5) 111.7 157.3 

Corporate income tax (16.9) (31.3) (40.2) 
Share in earnings (losses) of equity-accounted 
companies (0.9) (0.8) 1.6 
Net gain (loss) on disposal of discontinued 
operations 1,175.5 (2.8) (5.5) 

Net income 1,148.2 76.8 113.2 

o/w attributable to owners of the parent 1,130.7 54.2 56.9 

o/w attributable to non-controlling interests 17.5 22.6 56.3 

 
The relinquishment of control of PUMA following the distribution of the stock dividend generated a net 
gain of €1,177 million in first-half 2018. “Other non-recurring operating income and expenses” includes 
impairment losses relating to Volcom and Christopher Kane. 
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As of June 30, 2018, PUMA accounted for the greatest share of “Net income from discontinued 
operations”: 

 

(in € millions) First-half 2018(1) First-half 2017 Full-year 2017 

Revenue 1,462.0 1,981.0 4,151.7 

Recurring operating income 130.0 113.2 243.9 

      as a % of revenue 8.9% 5.7% 5.9% 

EBITDA 154.3 145.8 314.4 

      as a % of revenue 10.6% 7.4% 7.6% 

Gross operating investments 29.4 43.8 124.3 
(1)  Contribution from January 1 up to the date on which the Group relinquished control over PUMA, i.e., May 16, 2018. 

 

 

 
(in € millions) First-half 2018 First-half 2017 Full-year 2017 

Net cash from (used in) operating activities (174.4) (81.0) 238.2 

Net cash used in investing activities (36.6) (55.7) (131.1) 

Net cash from (used in) financing activities 110.7 1.5 (14.1) 

Impact of exchange rate variations 2.0 (2.4) (7.7) 

Net change in cash and cash equivalents (98.3) (137.6) 85.3 

Opening cash and cash equivalents and changes in 
intra-Group cash flows (231.2) 0.8 2.4 

Net cash from (used in) discontinued operations (329.5) (136.8) 87.7 

 
As of June 30, 2018, “Assets held for sale” and “Liabilities associated with assets held for sale” concern 
the operations of Stella McCartney, Volcom and Christopher Kane, which are in the process of being 
sold.  

 

(in € millions) June 30, 2018 June 30, 2017 Dec. 31, 2017 

Assets held for sale 531.3 - - 

Liabilities associated with assets held for sale (164.1) - - 
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Information provided on operating segments is prepared in accordance with the same accounting rules 
as in the consolidated financial statements and set out in Note 4 to the consolidated financial statements 
in the 2017 Reference Document. 

The performance of each operating segment is measured based on recurring operating income, which 
is the method used by the Group’s chief operating decision maker. 

Net recurring charges to depreciation, amortisation and provisions on non-current operating assets 
reflect net charges to depreciation, amortisation and provisions on intangible assets and property, plant 
and equipment recognised in recurring operating income. 

Purchases of property, plant and equipment and intangible assets correspond to gross non-current 
asset purchases, including cash timing differences but excluding purchases of assets under finance 
leases. 

Non-current segment assets comprise goodwill, brands and other intangible assets, property, plant and 
equipment and other non-current assets. 

Segment assets comprise non-current segment assets, inventories, trade receivables and other current 
assets. 

Segment liabilities comprise deferred tax liabilities on brands, trade payables and other current liabilities. 

The Group’s operating segments were defined following the classification of PUMA, Stella McCartney, 
Volcom and Christopher Kane within “Discontinued operations” in first-half 2018, in accordance with 
IFRS 5. 
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(in € millions) Gucci 
Yves Saint 

Laurent 
Bottega 
Veneta 

Other 
Houses 

First-half 2018     

Revenue(1) 3,852.8 808.2 552.2 995.5 

Recurring operating income 1,470.5 198.0 132.5 85.0 

      

Recurring charges to depreciation, amortisation 
and provisions on non-current operating assets 

131.3 20.0 20.0 38.0 

Other non-cash recurring operating income and 
expenses 

(80.8) (24.2) (22.5) (18.6) 

      

Purchases of property, plant and equipment 
and intangible assets, gross 

114.4 32.7 32.7 42.1 

          

First-half 2017(2)     

Revenue(1) 2,832.5   710.8   590.4   759.5   

Recurring operating income 907.3   163.5   147.5   28.19   

          

Recurring charges to depreciation, amortisation 
and provisions on non-current operating assets 

100.1   23.1   22.4   29.8   

Other non-cash recurring operating income and 
expenses 

11.5   13.1   (6.3)  (3.4)  

          

Purchases of property, plant and equipment 
and intangible assets, gross 

77.0   30.6   20.8   48.2   

          

Full-year 2017     

Revenue(1) 6,211.2 1,501.4 1,176.3 1,624.4 

Recurring operating income 2,124.1 376.9 294.0 100.2 

      

Recurring charges to depreciation, amortisation 
and provisions on non-current operating assets 

206.9 45.2 43.3 61.0 

Other non-cash recurring operating income and 
expenses 

(95.9) 0.4 (32.0) (17.3) 

      

Purchases of property, plant and equipment 
and intangible assets, gross 

248.5 73.0 51.0 98.5 

      

Segment assets as of December 31, 2017 8,790.0 1,534.9 859.7 2,757.4 

Segment liabilities as of December 31, 2017 2,307.8 399.0 241.3 583.7 
(1) Non-Group. 
(2) Data restated for PUMA, Stella McCartney, Volcom and Christopher Kane, in accordance with IFRS 5.
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(in € millions) 
Total 

Houses 
Corporate  
and other Total 

First-half 2018    
Revenue(1) 6,208.7 223.2 6,431.9 

Recurring operating income 1,886.0 (114.1) 1,771.9 

     

Recurring charges to depreciation, amortisation 
and provisions on non-current operating assets 

209.3 40.4 249.7 

Other non-cash recurring operating income and 
expenses 

(146.2) 110.8 (35.4) 

     

Purchases of property, plant and equipment and 
intangible assets, gross 

221.9 89.1 311.0 

        

First-half 2017(2)    

Revenue(1) 4,893.2   179.8   5,073.0 

Recurring operating income 1,246.4   (88.9)  1,157.5 

       

Recurring charges to depreciation, amortisation 
and provisions on non-current operating assets 

175.4   37.2   212.6 

Other non-cash recurring operating income and 
expenses 

14.9   18.4  33.3 

       

Purchases of property, plant and equipment and 
intangible assets, gross 

176.6   50.5   227.1 

        

Full-year 2017    

Revenue(1) 10,513.3 302.6 10,815.9 

Recurring operating income 2,895.2 (204.5) 2,690.7 

     

Recurring charges to depreciation, amortisation 
and provisions on non-current operating assets 

356.4 75.7 432.1 

Other non-cash recurring operating income and 
expenses 

(144.8) 122.2 (22.6) 

     

Purchases of property, plant and equipment and 
intangible assets, gross 

471.0 134.2 605.2 

     

Segment assets as of December 31, 2017 13,942.0 1,076.9 15,018.9 

Segment liabilities as of December 31, 2017 3,531.8 470.0 4,001.8 
(1) Non-Group. 
(2) Data restated for PUMA, Stella McCartney, Volcom and Christopher Kane, in accordance with IFRS 5.
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(in € millions) First-half 2018 First-half 2017(1) 

Non-recurring operating expenses (44.1) (52.4) 

Restructuring costs (12.7) (13.4) 

Asset impairment (12.4) (10.3) 

Capital losses on disposals (0.1) - 

Other (18.9) (28.7) 

Non-recurring operating income 4.5 8.6 

Capital gains on disposals 0.5 - 

Other 4.0 8.6 

Total (39.6) (43.8) 
(1) Other non-recurring operating income and expense items relating to PUMA, Stella McCartney, Volcom and Christopher Kane 
have been reclassified to “Net income from discontinued operations”, in accordance with IFRS 5. 

 

Other non-recurring operating income and expenses consist of unusual items that could distort the 
assessment of each brand’s financial performance. 

This item represented a net expense of €39.6 million in the six months to June 30, 2018 and primarily 
included all of the costs relating to the departure of Tomas Maier, Bottega Veneta’s Creative Director, 
as well as restructuring costs and impairment losses recognised for the Fashion and Leather Goods 
Division. 

In the first half of 2017, other non-recurring operating income and expenses represented a net expense 
of €43.8 million and primarily comprised restructuring costs and impairment losses relating to the 
Fashion and Leather Goods Division.  
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(in € millions) First-half 2018 First-half 2017(1) 

Cost of net debt (43.4) (59.1) 

Income from cash and cash equivalents 2.8 1.7 

Finance costs at amortised cost (46.3) (60.3) 

Gains and losses on fair value and cash flow hedging derivatives 0.1 (0.5) 

Other financial income and expenses (53.7) (48.8) 

Net gains and losses on financial assets measured at fair value 0.5 (0.4) 

Foreign exchange gains and losses 1.3 (5.3) 

Ineffective portion of cash flow hedges (37.4) (41.5) 

Gains and losses on derivative instruments not qualifying for hedge 
accounting (foreign exchange and interest rate hedges) (0.2) 0.8 

Impact of discounting assets and liabilities (0.9) (0.8) 

Other finance costs (17.0) (1.6) 

Total (97.1) (107.9) 
(1) Net finance cost items relating to PUMA, Stella McCartney, Volcom and Christopher Kane have been reclassified to “Net 

income from discontinued operations”, in accordance with IFRS 5. 

 
 

The Group’s cost of net debt was €43.4 million in first-half 2018, down 26.6% from €59.1 million in the 
same period of 2017. This improvement chiefly stemmed from the positive impact of the reduction in its 
average outstanding bond debt and the related average interest rate, following redemptions in 2017 and 
the refinancing agreed in the first half of 2018. 

“Other financial income and expenses” represented a net expense of €53.7 million in first-half 2018, up 
10.0% on the €48.8 million net expense recorded for the first half of 2017. This increase includes a €16 
million non-recurring expense arising on the partial redemption in April 2018 of three bond issues at a 
par value of €500 million. This one-off impact was partially offset by an €11 million positive currency 
effect, including a year-on-year decrease in the financial carrying costs of currency hedges.  
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(in € millions) First-half 2018 First-half 2017(1) 

Income before tax 1,635.2 1,005.8 

Other non-recurring operating income and expenses (39.6) (43.8) 

Recurring income before tax 1,674.8 1,049.6 

Total tax charge (385.0) (219.0) 

Tax on other non-recurring operating income and expenses 6.3 0.6 

Recurring tax charge (391.3) (219.6) 

    

Effective tax rate 23.5% 21.8% 

Recurring tax rate 23.4% 20.9% 
(1) Corporate income tax items relating to PUMA, Stella McCartney, Volcom and Christopher Kane for 2017 have been 
reclassified to “Net income from discontinued operations”, in accordance with IFRS 5. 

The investigation into suspected tax evasion which was opened by Milan’s public prosecutor in 2017 

and resulted in Gucci’s offices being searched is still ongoing. The related tax risk cannot be measured 

reliably at this point in the proceedings and therefore no specific provision was recorded as of June 30, 

2018 and December 31, 2017. However, as in previous years, the Group adopted a prudent approach 

for measuring its tax liabilities. 

Basic earnings per share are calculated on the basis of the weighted average number of shares 

outstanding, after deduction of the weighted average number of shares held by consolidated companies. 

Fully diluted earnings per share are based on the weighted average number of shares as defined above, 

plus the weighted average number of potentially dilutive ordinary shares. Potentially dilutive shares 

correspond to shares granted to employees as part of equity-settled share-based payment plans. 

Earnings are adjusted for the theoretical interest charge, net of tax, on convertible and exchangeable 

instruments. 

PUMA, Stella McCartney, Volcom and Christopher Kane were classified under “Discontinued 

operations” in first-half 2018. For the comparative periods presented, they have been reclassified from 

“Continuing operations” to “Discontinued operations”, in accordance with IFRS 5. 
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(in € millions) 

Consolidated 
Group 

Continuing 
operations 

Discontinued 
operations 

Net income attributable to ordinary shareholders  2,359.6 1,228.9 1,130.7 

Weighted average number of ordinary shares outstanding 126,279,322 126,279,322 126,279,322 

Weighted average number of treasury shares (332,815) (332,815) (332,815) 

Weighted average number of ordinary shares 125,946,507 125,946,507 125,946,507 

Basic earnings per share (in €) 18.74 9.76 8.98 

     

Net income attributable to ordinary shareholders 2,359.6 1,228.9 1,130.7 

Convertible and exchangeable instruments - - - 

Diluted net income attributable to owners of the parent 2,359.6 1,228.9 1,130.7 

Weighted average number of ordinary shares 125,946,507 125,946,507 125,946,507 

Potentially dilutive ordinary shares - - - 

Weighted average number of diluted ordinary shares 125,946,507 125,946,507 125,946,507 

Fully diluted earnings per share (in €) 18.74 9.76 8.98 

(in € millions) 

Consolidated 
Group 

Continuing 
operations 

Discontinued 
operations 

Net income attributable to ordinary shareholders  825.8 771.6 54.2 

Weighted average number of ordinary shares outstanding 126,332,226 126,332,226 126,332,226 

Weighted average number of treasury shares (332,397)  (332,397)  (332,397)  

Weighted average number of ordinary shares 125,999,829 125,999,829 125,999,829 

Basic earnings per share (in €) 6.55 6.12 0.43 

      

Net income attributable to ordinary shareholders  825.8 771.6 54.2 

Convertible and exchangeable instruments     

Diluted net income attributable to owners of the parent 825.8 771.6 54.2 

Weighted average number of ordinary shares 125,999,829 125,999,829 125,999,829 

Potentially dilutive ordinary shares - - - 

Weighted average number of diluted ordinary shares 125,999,829 125,999,829 125,999,829 

Fully diluted earnings per share (in €) 6.55 6.12 0.43 
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(in € millions) 

Consolidated 
Group 

Continuing 
operations 

Discontinued 
operations 

Net income attributable to ordinary shareholders  1,785.6 1,728.7 56.9 

Weighted average number of ordinary shares outstanding 126,332,226 126,332,226 126,332,226 

Weighted average number of treasury shares (332,715) (332,715) (332,715) 

Weighted average number of ordinary shares 125,999,511 125,999,511 125,999,511 

Basic earnings per share (in €) 14.17 13.72 0.45 

     

Net income attributable to ordinary shareholders 1,785.6 1,728.7 56.9 

Convertible and exchangeable instruments    

Diluted net income attributable to owners of the parent 1,785.6 1,728.7 56.9 

Weighted average number of ordinary shares 125,999,511 125,999,511 125,999,511 

Potentially dilutive ordinary shares - - - 

Weighted average number of diluted ordinary shares 125,999,551 125,999,551 125,999,551 

Fully diluted earnings per share (in €) 14.17 13.72 0.45 

Non-recurring items consist of the income statement line “Other non-recurring operating income and 

expenses” reported net of tax and non-controlling interests.  

(in € millions) 

First-half 
2018 

First-half 
2017 

Full-year 
2017 

Net income attributable to ordinary shareholders 1,228.9 771.6 1,728.7 

Other non-recurring operating income and expenses (39.6) (43.8) (164.2) 

Income tax on other non-recurring operating income and 
expenses 6.3 0.6 6.3 

Net income excluding non-recurring items 1,262.2 814.8 1,886.6 

Weighted average number of ordinary shares outstanding 126,279,322 126,332,226 126,332,226 

Weighted average number of treasury shares (332,815) (332,397)  (332,715) 

Weighted average number of ordinary shares 125,946,507 125,999,829 125,999,511 

Basic earnings per share excluding non-recurring 
items (in €) 10.02 6.47 14.97 

     

Net income excluding non-recurring items 1,262.2 814.8 1,886.6 

Convertible and exchangeable instruments - - - 

Diluted net income attributable to owners of the parent 1,262.2 814.8 1,886.6 

Weighted average number of ordinary shares 125,946,507 125,999,829 125,999,511 

Potentially dilutive ordinary shares - - - 

Weighted average number of diluted ordinary shares 125,946,507 125,999,829 125,999,551 

Fully diluted earnings per share (in €) 10.02 6.47 14.97 
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The main components of other comprehensive income are: 

 gains and losses arising from translating the financial statements of foreign operations; 

 the effective portion and time value of changes in the fair value of derivatives designated as cash 

flow hedges; 

 gains and losses on remeasuring financial assets at fair value, where the Group has elected to 

recognise such assets (mainly shares) directly in other comprehensive income until they are sold 

(with the exception of dividends received in respect of these assets, which are systematically 

recognised in the income statement); 

 components relating to the measurement of employee benefit obligations: unrecognised surplus of 

pension plan assets and actuarial gains and losses on defined benefit plans. 

These items are recognised net of any current and deferred tax effects. 
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(in € millions) Gross Income tax Net 

Foreign exchange gains and losses (143.0)  (143.0) 

Cash flow hedges 67.8  (5.1) 62.7  

- change in fair value 94.9     

- gains and losses reclassified to income (27.1)    

Available-for-sale financial assets(1) 3.6   3.6  

- change in fair value 3.6   

- gains and losses reclassified to income -   

Actuarial gains and losses -    

Other comprehensive income (loss) as of June 30, 2017 (71.6) (5.1) (76.7) 

     

Foreign exchange gains and losses (106.5)  (106.5) 

Cash flow hedges (18.4) 0.9 (17.5) 

- change in fair value (73.1)   

- gains and losses reclassified to income 54.7   

Available-for-sale financial assets(1) 0.3  0.3 

- change in fair value 0.3   

- gains and losses reclassified to income -   

Actuarial gains and losses 22.6 (2.5) 20.1 

Other comprehensive income (loss) as of December 31, 
2017 (173.6) (6.7) (180.3) 

        

Foreign exchange gains and losses (97.4)  (97.4) 

Cash flow hedges (95.3) 4.0 (91.3) 

- change in fair value (159.4)   

- gains and losses reclassified to income 64.1   

Financial assets at fair value(1) (2.8)  (2.8) 

- change in fair value (2.8)   

- gains and losses reclassified to income -   

Share in other comprehensive income of equity-accounted 
companies 8.4  8.4 

Actuarial gains and losses 10.8 (2.5) 8.3 

Other comprehensive income (loss) as of June 30, 2018 (176.3) 1.5 (174.8) 
 (1) The Group has applied IFRS 9 – Financial Instruments prospectively with effect from January 1, 2018. Accordingly, the new 
asset classification terminology introduced by the standard is only used for first-half 2018. 

A negative amount on the “Gains and losses reclassified to income” line item corresponds to a gain 

recognised in the income statement. Conversely, a positive amount on the “Gains and losses 

reclassified to income” line item corresponds to a loss recognised in the income statement. 

Gains and losses on cash flow hedging instruments reclassified to income are recognised under gross 

margin. 
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Gains and losses on the remeasurement of financial assets at fair value and reclassified to income are 

recognised under net finance costs.  

(in € millions) June 30, 2018 Dec. 31, 2017 June 30, 2017 

Investments in equity-accounted companies 1,057.3 48.6 46.6   

As of June 30, 2018, investments in equity-accounted companies mainly comprised the 15.85% stake 

in PUMA in an amount of €1,028.3 million and shares in Tomas Maier, Altuzarra, WG Alligator Farm 

and Wall’s Gator Farm. 

As of June 30, 2018, the share capital amounted to €505,117,288, comprising 126,279,322 fully paid-

up shares with a par value of €4 each (unchanged from December 31, 2017). 

In first-half 2018, the Group purchased 47,999 shares and sold 47,999 shares under the liquidity 

agreement.  Accordingly, it held no treasury shares as of June 30, 2018 or December 31, 2017. 

The liquidity agreement was entered into with a financial broker on May 26, 2004 in order to improve 

the liquidity of the Group’s shares and ensure share price stability. It complies with the Professional 

Code of Conduct drawn up by the French Association of Financial and Investment Firms (Association 

française des marchés financiers – AMAFI) and approved by the French financial markets authority 

(Autorité des marchés financiers – AMF). The agreement was initially endowed with €40.0 million, half 

of which was provided in cash and half in Kering shares. An additional €20.0 million in cash was 

allocated to the agreement on September 3, 2004, and a further €30.0 million on December 18, 2007. 

Since the amendment dated December 15, 2016, Kering has maintained a credit balance of €5.0 million 

in the liquidity account with the financial broker. 

At the Ordinary General Meeting of April 26, 2018, held to approve the financial statements for the year 

ended December 31, 2017, Kering’s shareholders decided to pay a cash dividend of €6.00 per share in 

respect of 2017. 

The balance of the cash dividend for 2017 of €4.00 per share was paid on May 16, 2018 in a total 

amount of €505.1 million, following the payment of an interim cash dividend of €2.00 per share on 

January 17, 2018 in a total amount of €252.6 million. The total cash dividend payout therefore amounted 

to €757.7 million. 

The exceptional stock dividend in the form of PUMA shares was also paid on May 16, 2018 in an amount 

of €4,514.5 million, corresponding to the number of PUMA shares distributed (10,523,276) valued at 

their opening price on May 16, 2018 (€429.00). 
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(in € millions) June 30, 2018 Dec. 31, 2017 June 30, 2017 

Cash 1,345.9 1,588.8 1,083.2 

Cash equivalents 580.4 547.8 2.5 

Total 1,926.3 2,136.6 1,085.7 

As of June 30, 2018, cash equivalents include money-market funds (UCITS), certificates of deposit and 

term deposits with a maturity of less than three months. 

The items classified by the Group as cash and cash equivalents strictly comply with the AMF’s position 

published in 2008 and updated in 2011 and 2013. In particular, cash investments are reviewed on a 

regular basis in accordance with Group procedures and in strict compliance with the eligibility criteria 

set out in IAS 7 and with the AMF’s recommendations. As of June 30, 2018, no reclassifications were 

made as a result of these reviews. 

(in € millions) 
June 30, 

2018 Y+1 Y+2 Y+3 Y+4 Y+5 Beyond 
Dec. 31, 

2017 
June 30, 

2017 

Non-current 
borrowings 3,459.8  252.5   740.6   832.7   7.9   1,626.1   4,245.5 4,772.6   

Bonds  2,900.9  128.6 627.7 791.4  1,353.2 3,596.6 4,107.7   

Other bank borrowings 162.2  110.9 39.0 1.0 1.0 10.3 190.6 237.9   

Obligations under finance leases 44.7  7.2 5.4 5.6 6.9 19.6 76.8 82.2   

Other borrowings 352.0  5.8 68.5 34.7  243.0 381.5 344.8   

Current 
borrowings 1,259.5 1,259.5      939.7 885.6   

Bonds  799.3 799.3      499.5 199.8   

Drawdowns on unconfirmed lines of 
credit 6.2 6.2      20.5 20.2   

Other bank borrowings 97.0 97.0      127.9 96.7   

Obligations under finance leases 36.7 36.7      7.1 6.9   

Bank overdrafts 259.5 259.5      237.3 293.8   

Commercial paper -       - 210.0   

Other borrowings 60.8 60.8      47.4 58.2   

Total 4,719.3 1,259.5 252.5 740.6 832.7 7.9 1,626.1 5,185.2 5,658.2   

 %  26.7% 5.3% 15.7% 17.6% 0.2% 34.5%    

All gross borrowings as of June 30, 2018 are recognised at amortised cost based on an effective interest 

rate determined after taking into account any identified issue costs and redemption or issue premiums 

relating to each liability.  

Bond issues represented 78.4% of gross borrowings as of June 30, 2018 (79.0% of gross borrowings 

as of December 31, 2017 and 76.1% as of June 30, 2017). 

Borrowings with a maturity of more than one year represented 73.3% of total gross borrowings as of 

June 30, 2018 (81.9% as of December 31, 2017 and 84.3% as of June 30, 2017). 
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As of June 30, 2018, the Group has access to confirmed lines of credit totalling €3,450.0 million. The 

undrawn balance on these confirmed lines of credit as of June 30, 2018 was €3,450.0 million. 

Short-term drawdowns on facilities backed by confirmed lines of credit maturing in more than one year 

are included in non-current borrowings. 

As of June 30, 2018, the Group’s other borrowings included €380.8 million in put options granted to 

non-controlling interests (compared with €386.3 million as of December 31, 2017 and €360.3 million as 

of June 30, 2017), and accrued interest. 

As of June 30, 2018, and in accordance with IFRS 9, the market value of derivative financial instruments 

is recognised in assets under the headings “Non-current financial assets” and “Other current financial 

assets”, and in liabilities under the headings “Other non-current financial liabilities” and “Other current 

financial liabilities”. 

The fair value of derivatives hedging interest rate risk is recognised in non-current or current assets or 

liabilities depending on the maturity of the underlying debt. 

The fair value of commercial foreign exchange derivatives is recognised in other current financial assets 

or liabilities. 

The fair value of derivatives hedging the foreign exchange risk on financial transactions is recognised 

in non-current financial assets or liabilities if their term exceeds one year. 
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(in € millions) June 30, 2018 
Interest 

rate risk 

Foreign 
exchange 

risk 

Other 
market 

risks Dec. 31, 2017 June 30, 2017 

Derivative assets  45.8 2.0 43.8  149.2 178.6   

Non-current 2.0 2.0   0.7   

At fair value through income         

Cash flow hedges 2.0 2.0   0.7   

Fair value hedges        

Current 43.8  43.8  148.5 178.6   

At fair value through income  30.8  30.8  7.0 8.9   

Cash flow hedges 7.2  7.2  127.6 152.1   

Fair value hedges 5.8  5.8  13.9 17.6   

Derivative liabilities  105.5 0.6 104.8 0.1 111.8 91.2   

Non-current 0.7 0.6  0.1 0.7 15.2   

At fair value through income       13.9   

Cash flow hedges 0.7 0.6  0.1 0.7 1.3   

Fair value hedges        

Current 104.8  104.8  111.1 76.0   

At fair value through income  42.7  42.7  10.0 2.2   

Cash flow hedges 57.1  57.1  84.0 63.1   

Fair value hedges 5.0  5.0  17.1 10.7   

TOTAL (59.7)  (61.0) (0.1) 37.4 87.4   

The effective portion of derivatives hedging future cash flows is recorded against equity. 

Changes in the cash flow hedging reserve are presented in Note 10. 

In accordance with IFRS 13, derivatives were measured as of June 30, 2018 taking into account credit 

and debit value adjustments (CVA/DVA). The probability of default is based on market data where this 

is available for the counterparty. The impact of this revised measurement was not material for the Group 

as of the end of the reporting period. 
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The basis of measurement for financial instruments and the market value of these instruments as of 

June 30, 2018 are presented below: 

 June 30, 2018  Breakdown by accounting classification 

(in € millions) 

Carrying 
amount 

Market 
value  

Fair 
value 

through 
income 

Fair value 
through other 

comprehensive 
income 

Loans and 
receivables 

Amortised 
cost 

Non-current assets        
Non-current financial assets   325.0 325.0   84.6  238.4  

Current assets        

Trade receivables 877.1 877.1     877.1 

Other current financial assets 49.9 49.9    6.1  

Cash and cash equivalents 1,926.3 1,926.3  580.4   1,345.9 

Non-current liabilities        

Non-current borrowings 3,459.8 3,586.7     3,459.8 
Other non-current financial 
liabilities 0.7 0.7      

Current liabilities        

Current borrowings 1,259.5 1,271.0     1,259.5 

Other current financial liabilities 108.1 108.1     3.3 

Trade payables 746.7 746.7     746.7 

As of June 30, 2018, the following methods were used to price financial instruments: 

 Financial instruments other than derivatives recorded in assets: 

Carrying amounts are based on reasonable estimates of market value, with the exception of marketable 

securities and investments in non-consolidated companies, whose market value was determined based 

on the last known stock market price as of June 30, 2018 for listed securities. 

 Financial instruments other than derivatives recorded in liabilities: 

The market value of listed bonds was determined on the basis of the last market price as of June 30, 

2018. 

The market value of other borrowings was calculated using other valuation techniques such as 

discounted future cash flows, taking into account the Group’s credit risk and interest rate conditions as 

of the end of the reporting period.  



Kering in the first half of 2018 – Condensed consolidated interim financial statements 

 79   

     Dec. 31, 2017  June 30, 2017 

Derivatives 
qualifying for 

hedge 
accounting 

Derivatives not 
qualifying for 

hedge 
accounting  

Carrying 
amount 

Market 
value  

Carrying 
amount Market value 

          

2.0   364.3 364.3  482.9 482.9 

          

   1,366.5 1,366.5  1,299.7 1,299.7 

13.0 30.8  155.6 155.6  186.7 186.7 

   2,136.6 2,136.6  1,085.7 1,085.7 

          

   4,245.5 4,423.1  4,772.6 4,956.1 

0.7   0.7 0.7  15.2 15.2 

          

   939.7 948.3  885.6 890.5 

62.1 42.7  367.6 367.6  80.7 80.7 

    1,240.7 1,240.7   1,268.2 1,268.2 

 Derivative financial instruments: 

The market value of derivative financial instruments was provided by the financial institutions involved 

in the transactions or calculated using standard valuation methods that factor in market conditions as of 

the end of the reporting period. 

The Group has identified three financial instrument categories based on the two valuation methods used 

(listed prices and valuation techniques). In accordance with international accounting standards, this 

classification is used as a basis for presenting the characteristics of financial instruments recognised in 

the statement of financial position at fair value through income as of the end of the reporting period: 

Level 1 category: financial instruments quoted on an active market; 

Level 2 category: financial instruments whose fair value is determined using valuation techniques 

drawing on observable market inputs; 

Level 3 category: financial instruments whose fair value is determined using valuation techniques 

drawing on non-observable inputs (inputs whose value does not result from the price of observable 

market transactions for the same instrument or from observable market data available as of the end of 

the reporting period) or inputs which are only partly observable. 
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(in € millions) June 30, 2018 Dec. 31, 2017 June 30, 2017 

Gross borrowings 4,719.3 5,185.2 5,658.2   

Cash and cash equivalents (1,926.3) (2,136.6) (1,085.7)  

Net debt 2,793.0 3,048.6 4,572.5   

(in € millions) June 30, 2018 Dec. 31, 2017 June 30, 2017 

Cash and cash equivalents as reported in the 
statement of financial position 1,926.3 2,136.6 1,085.7   

Bank overdrafts (259.5) (237.3) (293.8)  

Cash and cash equivalents as reported in the 
statement of cash flows 1,666.8 1,899.3 791.9   

(in € millions) First-half 2018 First-half 2017(1) 

Net income from continuing operations 1,247.2 784.5 

Net recurring charges to depreciation, amortisation and provisions 
on non-current operating assets 

249.7 212.6 

Other non-cash income and expenses: (75.7) (45.8) 

o/w   

Recurring operating income and expenses (Note 5): (35.4) 33.3 

Fair value of foreign exchange rate hedges (63.0) 5.7 

Other 27.6 27.6 

Other income and expenses: (40.3) (79.1) 

    Impairment losses on non-current operating assets 0.1 - 

    Asset impairment 4.2 - 

    Fair value of foreign exchange rate hedges in net finance costs 67.5 (17.8) 

    Deferred tax (130.1) (91.0) 

    Share in earnings (losses) of equity-accounted companies 3.0 2.3 
    Other 

15.0 27.4 

Cash flow from operating activities 1,421.2 951.3 
(1) Operating cash flow items relating to PUMA, Stella McCartney, Volcom and Christopher Kane have been reclassified to “Net 
cash from (used in) discontinued operations”, in accordance with IFRS 5. 
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(in € millions) 

First-half 
2018 

First-half 
2017(1) 

 
 

Full-year 2017 

Bond issues 8.2 323.7 299.4 

Debt redemptions/repayments (413.5) (209.9) (410.1) 

Increase/decrease in other borrowings (21.7) (150.0) (364.4) 

Total (427.0) (36.2) (184.7) 
(1) Bond issues and debt redemptions relating to PUMA, Stella McCartney and Volcom have been reclassified to “Net cash from 
(used in) discontinued operations”, in accordance with IFRS 5. 

 
As of June 30, 2018, bond redemptions reflect the partial redemptions of three bond issues in April 2018, 
each with an initial par value of €500 million. The Group redeemed a total of €405.2 million, comprising: 
(i) €200 million relating to the 3.125% issue maturing April 23, 2019; (ii) €100 million relating to the 
1.375% issue maturing October 1, 2021; and (iii) €105.2 million relating to the 0.875% issue maturing 
March 28, 2022. 

Changes in debt and other borrowings chiefly reflect issues and redemptions of Kering Finance 

commercial paper and bank loans denominated in Japanese yen. 

 

Following the payment of the exceptional stock dividend in the form of PUMA shares on May 16, 2018, 
the Group committed to retaining its residual 15.85% of the outstanding shares of that company for at 
least six months as of this date. 
 
In addition, to the best of the Group’s knowledge, there are no significant contingent liabilities other than 
the tax risk concerning the ongoing investigation by Milan’s public prosecutor described in Note 8 – 
Income taxes. 
 

Kering SA is controlled by Artémis, which in turn is wholly owned by Financière Pinault. As of 
June 30, 2018, the Artémis group held 40.9% of Kering’s share capital and 57.6% of its voting rights. 
 
The main transactions carried out between Kering’s consolidated companies and Artémis in 
first-half 2018 are described below: 
 

 payment of the balance of the cash dividend for 2017 of €206.5 million, further to the payment of 
an interim dividend of €103.2 million in January 2018 (€237.6 million for the full 2016 dividend); 

 the exceptional stock dividend for 2017 in the form of PUMA shares in an amount of 
€1,845.3 million; 

 recognition of fees totalling €2.2 million in the first half of 2018 (€1.9 million in the first half of 2017) 
for (i) business development consulting services and complex transaction support, and (ii) the 
supply of development opportunities, new business and cost reduction solutions. These fees are 
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governed by an agreement reviewed by the Audit Committee and approved by the Board of 
Directors. 

 

 

Consolidation method: 

- full consolidation: C 

- equity method: E 

 

 % interest 

Company  June 30, 2018 Dec. 31, 2017 

KERING Parent company 

CONTINUING OPERATIONS   

LUXURY HOUSES     

France     

ALEXANDER McQUEEN FRANCE 
SAS C 100.00 C 100.00 

ARCADES PONTHIEU SA C 95.00 C 95.00 

BALENCIAGA SA C 100.00 C 100.00 

BOTTEGA VENETA France SAS C 100.00 C 100.00 

BOUCHERON HOLDING SAS C 100.00 C 100.00 

BOUCHERON PARFUMS SAS C 100.00 C 100.00 

BOUCHERON SAS C 100.00 C 100.00 

BRIONI FRANCE SAS C 100.00 C 100.00 

C. MENDES SAS C 100.00 C 100.00 

DODO PARIS SAS C 99.99 C 99.99 

FRANCE CROCO SAS C 100.00 C 100.00 

GG FRANCE SERVICES SAS C 100.00 C 100.00 

GPO HOLDING SAS C 100.00 C 100.00 

GUCCI FRANCE SAS C 100.00 C 100.00 

LES BOUTIQUES BOUCHERON 
SAS C 100.00 C 100.00 

POMELLATO PARIS SA C 99.99 C 99.99 

QEELIN FRANCE SARL C 100.00 C 100.00 

SOWIND FRANCE SAS C 100.00 C 100.00 

TANNERIE DE PERIERS SAS C 100.00 C 100.00 

YSL VENTES PRIVEES FRANCE 
SAS C 100.00 C 100.00 

 % interest 

Company June 30, 2018 Dec. 31, 2017 

YVES SAINT LAURENT 
BOUTIQUE France SAS C 100.00 C 100.00 

YVES SAINT LAURENT 
PARFUMS SAS C 100.00 C 100.00 

YVES SAINT LAURENT SAS C 100.00 C 100.00 

Germany       

BALENCIAGA GERMANY GMBH C 100.00 C 100.00 

BOTTEGA VENETA GERMANY 
GMBH C 100.00 C 100.00 

BRIONI GERMANY GMBH C 100.00 C 100.00 

DODO DEUTSCHLAND GMBH C 100.00 C 100.00 

GG LUXURY GOODS GMBH C 100.00 C 100.00 

KW LUXURY DISTRIBUTION 
GMBH C 100.00 C 100.00 

POMELLATO DEUTSCHLAND 
GMBH C 100.00 C 100.00 

KERING WATCHES LUXURY 
DIVISION GMBH C 100.00 C 100.00 

YVES SAINT LAURENT 
GERMANY GMBH C 100.00 C 100.00 

Austria       

ALEXANDER McQUEEN GMBH C 100.00 C 100.00 

BOTTEGA VENETA AUSTRIA 
GMBH C 100.00 C 100.00 

BRIONI AUSTRIA GMBH C 100.00 C 100.00 

GUCCI AUSTRIA GMBH C 100.00 C 100.00 

YVES SAINT LAURENT AUSTRIA 
GMBH C 100.00 C 100.00 

Belgium       

GUCCI BELGIUM SA C 100.00 C 100.00 

Cyprus       

BOWLINE INVESTMENTS LTD C 100.00 C 100.00 

PROPERTY4LIFE INVESTMENTS 
LTD C 100.00 C 100.00 
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 % interest 

Company June 30, 2018 Dec. 31, 2017 

Spain        

BALENCIAGA SPAIN SL C 100.00 C 100.00 

BOTTEGA VENETA ESPANA SL C 100.00 C 100.00 

BRIONI RETAIL ESPANA SL C 100.00 C 100.00 

DODO SPAIN SA C 100.00 C 100.00 

LUXURY GOODS SPAIN SL C 100.00 C 100.00 

LUXURY TIMEPIECES ESPANA 
SL C 100.00 C 100.00 

SOWIND IBERICA SL C 100.00 C 100.00 

YVES SAINT LAURENT SPAIN SA C 100.00 C 100.00 

United Kingdom        

ALEXANDER McQUEEN 
TRADING LTD C 100.00 C 100.00 

AUTUMNPAPER LTD C 100.00 C 100.00 

BALENCIAGA UK LTD C 100.00 C 100.00 

BIRDSWAN SOLUTIONS LTD C 100.00 C 100.00 

BOTTEGA VENETA U.K. CO. LTD C 100.00 C 100.00 

BOUCHERON UK LTD C 100.00 C 100.00 

BRIONI UK LTD C 100.00 C 100.00 

DODO (UK) LTD C 100.00 C 100.00 

GUCCI LTD C 100.00 C 100.00 

LUXURY TIMEPIECES UK LTD C 100.00 C 100.00 

LUXURY TIMEPIECES & 
JEWELLERY OUTLETS LTD C 100.00 C 100.00 

PAINTGATE LTD C 100.00 C 100.00 

POMELLATO (UK) LTD C 100.00 C 100.00 

YVES SAINT LAURENT UK LTD C 100.00 C 100.00 

Greece        

LUXURY GOODS GREECE AE C 99.80 C 99.80 

Hungary       

GUCCI HUNGARY K.F.T. C 100.00 C 100.00 

Ireland        

GUCCI IRELAND LTD C 100.00 C 100.00 

Italy        

ACCADEMICA DELLA 
PELLETTERIA SRL C 51.00 Formation 

ALEXANDER McQUEEN ITALIA 
SRL C 100.00 C 100.00 

 % interest 

Company June 30, 2018 Dec. 31, 2017 

BALENCIAGA LOGISTICA SRL C 100.00 C 100.00 

BALENCIAGA RETAIL ITALIA SRL C 100.00 C 100.00 

BRIONI SPA C 100.00 C 100.00 

BRIONI OUTLET SRL Merger C 100.00 

BRIONI GERMANICS HOLDING 
SRL C 100.00 C 100.00 

BRIONI ITALIA SRL C 100.00 C 100.00 

B.V.  ITALIA SRL C 100.00 C 100.00 

B.V. SERVIZI SRL C 100.00 C 100.00 

BOTTEGA VENETA SRL C 100.00 C 100.00 

CALZATURIFICIO FLORA SRL C 100.00 C 100.00 

CARAVEL PELLI PREGIATE SPA C 100.00 C 100.00 

CONCERIA BLUTONIC SPA C 51.00 C 51.00 

DESIGN MANAGEMENT SRL C 100.00 C 100.00 

DESIGN MANAGEMENT 2 SRL C 100.00 C 100.00 

E_LITE SPA C 51.00 C 51.00 

GARPE SRL C 100.00 C 100.00 

GUCCI GARDEN SRL C 100.00 C 100.00 

G COMMERCE EUROPE SPA C 100.00 C 100.00 

G.F. LOGISTICA  SRL C 100.00 C 100.00 

G.F. SERVICES SRL C 100.00 C 100.00 

GGW ITALIA SRL C 100.00 C 100.00 

GJP SRL C 100.00 C 100.00 

GPA SRL C 100.00 C 100.00 

GT SRL C 100.00 C 100.00 

GUCCI IMMOBILLARE LECCIO 
SRL C 100.00 C 100.00 

GUCCI LOGISTICA SPA C 100.00 C 100.00 

GUCCIO GUCCI SPA C 100.00 C 100.00 

LECCIO SRL C 100.00 C 100.00 

LGM SRL C 73.30 C 73.30 

LUXURY GOODS ITALIA SPA C 100.00 C 100.00 

LUXURY GOODS OUTLET SRL C 100.00 C 100.00 

MANIFATTURA VENETA 
PELLETERIE SRL C 100.00 C 100.00 

PIGINI SRL C 100.00 C 100.00 
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POMELLATO SPA C 100.00 C 100.00 

POMELLATO EUROPA SPA C 100.00 C 100.00 

ROMAN STYLE SPA C 100.00 C 100.00 

SAMMEZZANO OUTLET SRL C 100.00 C 100.00 

SOWIND ITALIA SRL C 100.00 C 100.00 

SL LUXURY RETAIL SRL C 100.00 C 100.00 

THE MALL SRL C 100.00 C 100.00 

TIGER FLEX SRL C 100.00 C 100.00 

TOMAS MAIER ITALIA SRL E 51.00 E 51.00 

TRAMOR SRL C 100.00 C 100.00 

ULYSSE NARDIN ITALIA SRL C 100.00 C 100.00 

SAINT LAURENT SHOES SRL C 100.00 C 100.00 

YVES SAINT LAURENT 
LOGISTICA SRL C 100.00 C 100.00 

Luxembourg 
       

BOTTEGA VENETA 
INTERNATIONAL SARL C 100.00 C 100.00 

CASTERA SARL C 100.00 C 100.00 

GUCCI GULF INVESTMENTS 
SARL C 100.00 C 100.00 

QEELIN HOLDING 
LUXEMBOURG SA C 100.00 C 100.00 

Monaco        

SAM BOUCHERON C 100.00 C 100.00 

GUCCI SAM C 100.00 C 100.00 

KERING RETAIL MONACO SAM C 100.00 C 100.00 

SMHJ SAM C 99.79 C 99.79 

YVES SAINT LAURENT OF 
MONACO SAM C 100.00 C 100.00 

Netherlands        

BOTTEGA VENETA HOLDING BV C 100.00 C 100.00 

G DISTRIBUTION BV C 100.00 C 100.00 

GG MIDDLE EAST BV C 51.00 C 51.00 

GG OTHER TERRITORIES BV C 100.00 C 100.00 

KERING ASIAN HOLDING BV C 100.00 C 100.00 

GUCCI NETHERLANDS BV C 100.00 C 100.00 

YVES SAINT LAURENT 
NETHERLANDS BV C 100.00 C 100.00 

        

 % interest 

Company June 30, 2018 Dec. 31, 2017 

Czech Republic     

BRIONI CZECH REPUBLIC SRO C 100.00 C 100.00 

LUXURY GOODS CZECH 
REBUBLIC SRO C 100.00 C 100.00 

Romania        

SIFA INTERNATIONAL SRL C 100.00 -   

Russia        

BOUCHERON RUSSIA OOO C 100.00 C 100.00 

GUCCI RUS OOO C 100.00 C 100.00 

ULYSSE NARDIN RUSSIA LLC C 100.00 C 100.00 

Serbia        

LUXURY TANNERY DOO C 51.00 C 51.00 

Switzerland        

BALENCIAGA SWITZERLAND SA C 100.00 Formation 

BOTTEGA VENETA SA C 100.00 C 100.00 

BOUCHERON (SUISSE) SA C 100.00 C 100.00 

BRIONI SWITZERLAND SA C 100.00 C 100.00 

DONZE CADRANS SA C 100.00 C 100.00 

FABBRICA QUADRANTI SA C 100.00 C 100.00 

GT SILK SA C 100.00 C 100.00 

LUXURY GOODS 
INTERNATIONAL SA C 100.00 C 100.00 

LUXURY GOODS OUTLETS 
EUROPE SAGL C 100.00 C 100.00 

OCHS UND JUNIOR AG E 32.80 E 32.80 

SIGATEC SA E 50.00 E 50.00 

SOWIND GROUP SA C 100.00 C 100.00 

SOWIND SA C 100.00 C 100.00 

THE MALL LUXURY OUTLET SA C 100.00 C 100.00 

ULYSSE NARDIN LE LOCLE SA C 100.00 C 100.00 

UNCA SA E 50.00 E 50.00 

YVES SAINT LAURENT 
SWITZERLAND SA C 100.00 C 100.00 

Aruba        

GEMINI ARUBA NV C 100.00 C 100.00 

Brazil        

BOTTEGA VENETA HOLDING 
LTDA C 100.00 C 100.00 
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GUCCI BRASIL IMPORTACAO E 
EXPORTACAO LTDA C 100.00 C 100.00 
SAINT LAURENT BRASIL 
IMPORTACAO E EXPORTACAO 
LTDA C 100.00 C 100.00 

Canada        

BOTTEGA VENETA CANADA LTD C 100.00 C 100.00 

G. BOUTIQUES INC. C 100.00 C 100.00 

SAINT LAURENT CANADA 
BOUTIQUES INC. C 100.00 C 100.00 

Chile        

LUXURY GOODS CHILE SPA C 51.00 C 51.00 

United States         

ALEXANDER MCQUEEN 
TRADING AMERICA, INC. C 100.00 C 100.00 

741 MADISON AVENUE CORP. C 100.00 C 100.00 

BALENCIAGA AMERICA INC. C 100.00 C 100.00 

BOTTEGA VENETA INC. C 100.00 C 100.00 

BOUCHERON JOAILLERIE (USA) 
INC. C 100.00 C 100.00 

BRIONI AMERICA INC. C 100.00 C 100.00 

BRIONI AMERICA HOLDING INC. C 100.00 C 100.00 

E_LITE US INC. C 51.00 C 51.00 

G GATOR USA LLC C 100.00 C 100.00 

GUCCI AMERICA INC. C 100.00 C 100.00 

GUCCI CARIBBEAN INC. C 100.00 C 100.00 

GUCCI GROUP WATCHES INC. C 100.00 C 100.00 

JOSEPH ALTUZARRA E 40.54 E 40.54 

LUXURY HOLDINGS INC. C 100.00 C 100.00 

POMELLATO USA INC. C 100.00 C 100.00 

TOMAS MAIER LLC E 51.00 E 51.00 

TOMAS MAIER DISTRIBUTION 
LLC E 51.00 E 51.00 

TOMAS MAIER HOLDING LLC E 51.00 E 51.00 

TRADEMA OF AMERICA INC. C 100.00 C 100.00 

ULYSSE NARDIN INC. C 100.00 C 100.00 

WALL'S GATOR FARM II LLC E 40.00 E 40.00 

WG ALLIGATOR FARM LLC E 40.00 E 40.00 

YVES SAINT LAURENT AMERICA 
HOLDING INC. C 100.00 C 100.00 

YVES SAINT LAURENT AMERICA 
INC. C 100.00 C 100.00 

 % interest 

Company June 30, 2018 Dec. 31, 2017 

Mexico        

BOTTEGA VENETA MEXICO. S. 
DE R.L. DE C.V. C 100.00 C 100.00 

BOTTEGA VENETA SERVICIOS. 
S. DE R.L. DE C.V. C 100.00 C 100.00 

D ITALIAN CHARMS S.A. DE C.V. C 100.00 C 100.00 

GUCCI IMPORTACIONES S.A. DE 
C.V. C 100.00 C 100.00 

GUCCI MEXICO S.A. DE C.V. C 100.00 C 100.00 

RETAIL LUXURY SERVICIOS S.A. 
DE C.V. C 100.00 C 100.00 

SAINT LAURENT MEXICO. S. DE 
R.L. DE C.V. C 100.00 C 100.00 

SAINT LAURENT SERVICIOS. S. 
DE R.L. DE C.V. C 100.00 C 100.00 

Panama        

LUXURY GOODS PANAMA S. DE 
R.L. C 51.00 C 51.00 

Australia        

BALENCIAGA AUSTRALIA PTY 
LTD C 100.00 Formation 

BOTTEGA VENETA AUSTRALIA 
PTY LTD C 100.00 C 100.00 

GUCCI AUSTRALIA PTY LTD C 100.00 C 100.00 

SAINT LAURENT AUSTRALIA 
PTY LTD C 100.00 C 100.00 
 
 

New Zealand        

GUCCI NEW ZEALAND LTD C 100.00 C 100.00 

China        

1921 (SHANGHAI) RESTAURANT 
LTD C 100.00 C 100.00 

ALEXANDER McQUEEN 
(SHANGHAI) TRADING LTD C 100.00 C 100.00 

BALENCIAGA FASHION 
SHANGHAI CO. LTD C 100.00 C 100.00 

BOTTEGA VENETA (CHINA) 
TRADING LTD C 100.00 C 100.00 

KERING (SHANGHAI) WATCHES 
AND JEWELRY LTD C 100.00 C 100.00 

BRIONI (SHANGHAI) TRADING 
LTD C 100.00 C 100.00 

GUCCI (CHINA) TRADING LTD C 100.00 C 100.00 

GUCCI WATCHES MARKETING 
CONSULTING (SHANGHAI) LTD C 100.00 C 100.00 

LGI (SHANGHAI) ENTERPRISE 
MANAGEMENT LTD C 100.00 C 100.00 

POMELLATO SHANGHAI CO. 
LTD C 100.00 C 100.00 

QEELIN TRADING (SHANGHAI) 
CO. LTD C 100.00 C 100.00 

YVES SAINT LAURENT 
(SHANGHAI) TRADING LTD C 100.00 C 100.00 
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Korea     

ALEXANDER McQUEEN KOREA 
LTD C 100.00 C 100.00 

BALENCIAGA KOREA LTD C 100.00 C 100.00 

BOTTEGA VENETA KOREA LTD C 100.00 C 100.00 

BOUCHERON KOREA LTD C 100.00 C 100.00 

GUCCI KOREA LTD C 100.00 C 100.00 

YVES SAINT LAURENT KOREA 
LTD C 100.00 C 100.00 

Guam        

BOTTEGA VENETA GUAM INC. C 100.00 C 100.00 

GUCCI GROUP GUAM INC. C 100.00 C 100.00 

Hong Kong        

ALEXANDER McQUEEN (HONG 
KONG) LTD C 100.00 C 100.00 

BALENCIAGA ASIA PACIFIC LTD 
C 100.00 C 100.00 

BOTTEGA VENETA HONG KONG 
LTD C 100.00 C 100.00 

BOUCHERON HONG KONG LTD C 100.00 C 100.00 

BRIONI HONG KONG LTD C 100.00 C 100.00 

GUCCI (HONG KONG) LTD C 100.00 C 100.00 

GUCCI ASIA COMPANY LTD C 100.00 C 100.00 

LUXURY TIMEPIECES (HONG 
KONG) LTD C 100.00 C 100.00 

MOVEN INTERNATIONAL LTD C 100.00 C 100.00 

POMELLATO CHINA LTD C 100.00 C 100.00 

POMELLATO PACIFIC LTD C 100.00 C 100.00 

QEELIN LTD C 100.00 C 100.00 

ULYSSE NARDIN (ASIA PACIFIC) 
LTD C 100.00 C 100.00 

YVES SAINT LAURENT (HONG 
KONG) LTD C 100.00 C 100.00 

India        

GUCCI INDIA PRIVATE LTD C 100.00 C 100.00 

LUXURY GOODS RETAIL 
PRIVATE LIMITED LGR C 51.00 C 51.00 

Japan        

BALENCIAGA JAPAN LTD C 100.00 C 100.00 

BOTTEGA VENETA JAPAN LTD C 100.00 C 100.00 

BOUCHERON JAPAN LTD C 100.00 C 100.00 

BRIONI JAPAN & CO. LTD C 100.00 C 100.00 

 % interest 

Company June 30, 2018 Dec. 31, 2017 

E_LITE JAPAN LTD C 51.00 C 51.00 

LUXURY TIMEPIECES JAPAN 
LTD C 100.00 C 100.00 

POMELLATO JAPAN CO. LTD C 100.00 C 100.00 

SOWIND JAPAN K.K. C 100.00 C 100.00 

Macau        

ALEXANDER McQUEEN 
(MACAU) LTD C 100.00 C 100.00 

BALENCIAGA MACAU LTD C 100.00 C 100.00 

BOTTEGA VENETA MACAU LTD C 100.00 C 100.00 

BRIONI MACAU LTD C 100.00 C 100.00 

GUCCI MACAU LTD C 100.00 C 100.00 

KERING (MACAU) WATCHES 
AND JEWELRY LTD C 100.00 C 100.00 

QEELIN MACAU LTD C 100.00 C 100.00 

YVES SAINT LAURENT MACAU 
LTD C 100.00 C 100.00 

Vietnam        

GUCCI VIETNAM CO. LTD C 100.00 C 100.00 

Bahrain        

FLORENCE 1921 WLL C 49.00 C 49.00 

United Arab Emirates          

ATELIER LUXURY GULF LLC C 49.00 C 49.00 

LUXURY GOODS GULF LLC C 49.00 C 49.00 

LUXURY FASHION GULF LLC C 49.00 C 49.00 

 

Kazakhstan        

ULYSSE NARDIN KAZAKHSTAN 
LLP E 50.00 E 50.00 

Kuwait        

LUXURY GOODS KUWAIT WLL C 26.01 C 26.01 
YSL KUWAIT FOR READYMADE 
CLOTHES AND ACCESSORIES 
WLL C 49.00 Formation 

Qatar        

SAINT LAURENT PARIS LLC C 24.00 C 24.00 

LUXURY GOODS QATAR LLC C 25.50 C 25.50 

Malaysia        

AUTUMNPAPER MALAYSIA SDN 
BHD C 100.00 Formation 

BOTTEGA VENETA MALAYSIA 
SDN BHD C 100.00 C 100.00 

GUCCI (MALAYSIA) SDN BHD C 100.00 C 100.00 
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SAINT LAURENT (MALAYSIA) 
SDN BHD C 100.00 C 100.00 

Mongolia     

ULYSSE NARDIN MONGOLIA 
LLC  E 50.00 E 50.00 

Singapore        

ALEXANDER McQUEEN 
(SINGAPORE) PTE LTD C 100.00 C 100.00 

BALENCIAGA SINGAPORE PTE 
LTD C 100.00 C 100.00 

BOTTEGA VENETA SINGAPORE 
PRIVATE LTD C 100.00 C 100.00 

GUCCI SINGAPORE PTE LTD C 100.00 C 100.00 

SAINT LAURENT (SINGAPORE) 
PTE LTD C 100.00 C 100.00 

Taiwan        

BOUCHERON TAIWAN CO. LTD C 100.00 C 100.00 

GUCCI GROUP WATCHES 
TAIWAN LTD C 100.00 C 100.00 

ULYSSE NARDIN (TAIWAN) LTD C 100.00 C 100.00 

Turkey 
       

POMELLATO MUCEVHERAT VE 
AKSESUAR DAGITIM VE 
TICARET LIMITED SIRKETI C 100.00 C 100.00 

Thailand        

BOTTEGA VENETA (THAILAND) 
LTD C 75.00 C 75.00 

CLOSED-CYCLE BREEDING 
INTERNATIONAL LTD C 48.00 C 48.00 

G OPERATIONS FRASEC LTD C 49.00 C 49.00 

GUCCI (THAILAND) CO. LTD C 100.00 C 100.00 

LUXURY GOODS (THAILAND) 
LTD C 75.00 C 75.00 

SAINT LAURENT (THAILAND) 
CO. C 100.00 C 100.00 

 

South Africa        

GG LUXURY RETAIL SOUTH 
AFRICA PTE LTD C 62.00 C 62.00 

   

CORPORATE AND OTHER     

France        

CONSEIL ET ASSISTANCE C 100.00 C 100.00 

DISCODIS SAS C 100.00 C 100.00 

GG FRANCE 13 SAS C 100.00 C 100.00 

GG FRANCE 14 SAS C 100.00 C 100.00 

GG FRANCE HOLDING SAS C 100.00 C 100.00 

KERING EYEWEAR FRANCE 
SAS C 63.00 C 63.00 

 % interest 

Company June 30, 2018 Dec. 31, 2017 

KERING FINANCE SNC C 100.00 C 100.00 

KERING SIGNATURE C 100.00 C 100.00 

MANUFACTURE CARTIER 
LUNETTES SAS C 63.00 C 63.00 

SAPARDIS Merger C 100.00 

SAPRODIS SERVICES SAS C 100.00 C 100.00 

Germany        

KERING EYEWEAR DACH GMBH C 63.00 C 63.00 

Spain        

KERING EYEWEAR ESPANA SA C 63.00 C 63.00 

KERING SPAIN SL C 100.00 C 100.00 

United Kingdom        

KERING EYEWEAR UK LTD C 63.00 C 63.00 

KERING INTERNATIONAL LTD C 100.00 C 100.00 

KERING UK SERVICES LTD C 100.00 C 100.00 

Italy        

K RETAIL ROMA SRL C 100.00 -   

KERING EYEWEAR SPA C 63.00 C 63.00 

KERING ITALIA SPA C 100.00 C 100.00 

KERING OPERATIONS & 
SERVICES ITALIA SRL C 100.00 C 100.00 

KERING SERVICE ITALIA SPA C 100.00 C 100.00 

Luxembourg        

KERING RE C 100.00 C 100.00 

KERING LUXEMBOURG SA C 100.00 C 100.00 

E_KERING LUX SA C 100.00 C 100.00 

PPR DISTRI LUX SA C 100.00 C 100.00 

Netherlands        

K OPERATIONS BV C 100.00 C 100.00 

GUCCI INTERNATIONAL NV C 100.00 C 100.00 

GUCCI PARTICIPATION BV C 100.00 C 100.00 

KERING HOLLAND NV C 100.00 C 100.00 

KERING INVESTMENTS EUROPE 
BV C 100.00 C 100.00 

Switzerland        

LUXURY GOODS SERVICES SA C 100.00 C 100.00 
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LUXURY GOODS LOGISTICS SA C 51.00 C 51.00 

LUXURY GOODS OPERATIONS 
SA C 51.00 C 51.00 

China 
       

GUANGZHOU KGS CORPORATE 
MANAGEMENT & 
CONSULTANCY LTD C 100.00 C 100.00 

KERING (CHINA) ENTERPRISE 
MANAGEMENT LTD C 100.00 C 100.00 

KERING EYEWEAR SHANGHAI 
TRADING ENTERPRISES LTD C 63.00 C 63.00 

REDCATS COMMERCE ET 
TRADING (SHANGHAI) CO LTD C 100.00 C 100.00 

REDCATS SOURCING 
(SHANGHAI) LTD C 100.00 C 100.00 

Korea        

KERING EYEWEAR KOREA LTD C 63.00 C 63.00 

KERING KOREA LTD C 100.00 C 100.00 

Hong Kong        

KERING ASIA PACIFIC LTD C 100.00 C 100.00 

KERING EYEWEAR APAC LTD C 63.00 C 63.00 

KGS GLOBAL MANAGEMENT 
SERVICES LTD C 100.00 C 100.00 

KGS SOURCING LTD C 100.00 C 100.00 

India        

KGS SOURCING INDIA PRIVATE 
LTD C 100.00 C 100.00 

Malaysia        

KERING EYEWEAR MALAYSIA 
SDN BHD C 63.00 Formation 

Singapore        

KERING EYEWEAR SINGAPORE 
PTE LTD C 63.00 C 63.00 

KERING SOUTH EAST ASIA PTE 
LTD C 100.00 C 100.00 

Taiwan        

KERING EYEWEAR TAIWAN LTD C 63.00 C 63.00 

Turkey        

KGS SOURCING TURKEY LTD C 100.00 C 100.00 

Japan        

GUCCI YUGEN KAISHA C 100.00 C 100.00 

KERING EYEWEAR JAPAN LTD C 63.00 C 63.00 

KERING JAPAN LTD C 100.00 C 100.00 

KERING TOKYO INVESTMENT 
LTD C 100.00 C 100.00 

     

 % interest 

Company June 30, 2018 Dec. 31, 2017 

Australia        

KERING AUSTRALIA PTY LTD C 100.00 Formation 

KERING EYEWEAR AUSTRALIA 
PTY LTD C 63.00 Formation 

United States        

KERING AMERICAS INC. C 100.00 C 100.00 

KERING EYEWEAR USA INC. C 63.00 C 63.00 

Mexico        

KERING MEXICO S. DE R.L. DE 
C.V. C 100.00 C 100.00 

 

DISCONTINUED OPERATIONS 

PUMA        

PUMA SE (GERMANY) E 15.85 C 86.25 

VOLCOM        

VOLCOM LLC C 100.00 C 100.00 

LS&S RETAIL LLC C 100.00 C 100.00 

VOLCOM RETAIL LLC C 100.00 C 100.00 

VOLCOM RETAIL OUTLET LLC C 100.00 C 100.00 

VOLCOM LUXEMBOURG 
HOLDING SA C 100.00 C 100.00 

VOLCOM INTERNATIONAL SARL C 100.00 C 100.00 

WELCOM DISTRIBUTION SARL C 100.00 C 100.00 

VOLCOM DISTRIBUTION SPAIN 
SL C 100.00 C 100.00 

VOLCOM SAS C 100.00 C 100.00 

VOLCOM DISTRIBUTION (UK) 
LTD C 100.00 C 100.00 

VOLCOM RETAIL (UK) LTD C 100.00 C 100.00 

VOLCOM AUSTRALIA HOLDING 
COMPANY PTY LTD C 100.00 C 100.00 

VOLCOM AUSTRALIA PTY LTD C 100.00 C 100.00 

VOLCOM CANADA INC. C 100.00 C 100.00 

VOLCOM NEW ZEALAND LTD C 100.00 C 100.00 

VOLCOM JAPAN 
GODOGAISHIYA C 100.00 C 100.00 

VOLCOM ASIA PACIFIC LTD C 100.00 C 100.00 
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STELLA McCARTNEY            

STELLA McCARTNEY FRANCE 
SAS C 50.00 C 50.00 

STELLA McCARTNEY LTD C 50.00 C 50.00 

STELLA McCARTNEY SPAIN SL C 50.00 C 50.00 

STELLA McCARTNEY ITALIA SRL C 50.00 C 50.00 

LUXURY FASHION SA C 50.00 C 50.00 

LUXURY FASHION 
LUXEMBOURG SA C 50.00 C 50.00 

STELLA McCARTNEY AMERICA 
INC. C 50.00 C 50.00 

STELLA McCARTNEY 
(SHANGHAI) TRADING LTD C 50.00 C 50.00 

STELLA McCARTNEY HONG 
KONG LTD C 50.00 C 50.00 

STELLA McCARTNEY JAPAN 
LTD C 50.00 C 50.00 

 

 

 

 

 

 % interest 

Company June 30, 2018 Dec. 31, 2017 

 
 
CHRISTOPHER KANE          

CHRISTOPHER KANE FRANCE 
SA C 51.00 C 80.00 

CHRISTOPHER KANE LTD C 51.00 C 80.00 

CHRISTOPHER KANE ITALY SRL C 51.00 C 80.00< 
 
CHRISTOPHER KANE INC. C 51.00 C 80.00 

No significant events occurred between June 30, 2018 and July 26, 2018, when the Board of Directors 
authorised the condensed consolidated interim financial statements for issue.  
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This is a free translation into English of the Statutory Auditors’ review report issued in French and is 

provided solely for the convenience of English speaking readers. This report should be read in 

conjunction with, and construed in accordance with, French law and professional auditing standards 

applicable in France. 

 

To the Shareholders, 

In compliance with the assignment entrusted to us by your Annual General Meeting and in accordance 

with the requirements of Article L.451-1-2 III of the French Monetary and Financial Code (Code 

monétaire et financier), we hereby report to you on: 

 the review of the accompanying condensed consolidated interim financial statements of Kering for 

the six months ended June 30, 2018; 

 the verification of the information contained in the interim management report. 

These condensed consolidated interim financial statements are the responsibility of the Board of 

Directors. Our role is to express a conclusion on these financial statements based on our review.  

We conducted our review in accordance with professional standards applicable in France. A review of 

interim financial information consists of making inquiries, primarily of persons responsible for financial 

and accounting matters, and applying analytical and other review procedures. A review is substantially 

less in scope than an audit conducted in accordance with professional standards applicable in France 

and consequently does not enable us to obtain assurance that we would become aware of all significant 

matters that might be identified in an audit. Accordingly, we do not express an audit opinion. 

Based on our review, nothing has come to our attention that causes us to believe that the accompanying 

condensed consolidated interim financial statements have not been prepared, in all material respects, 

in accordance with IAS 34 – Interim Financial Reporting, as adopted by the European Union. 

Without qualifying the conclusion expressed above, we draw your attention to Note 2.2.1., “Standards, 

amendments and interpretations adopted by the European Union and applicable as of January 1, 2018” 

to the notes to the condensed consolidated interim financial statements that describes the adoption as 

of January 1, 2018 of IFRS 15 “Revenue from Contracts with Customers” and IFRS 9 “Financial 

Instruments”. 
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We have also verified the information given in the interim management report on the condensed 

consolidated interim financial statements subject to our review. We have no matters to report as to its 

fair presentation and its consistency with the condensed consolidated interim financial statements. 

 

Paris La Défense, July 26, 2018 

The Statutory Auditors 

KPMG Audit 

Division of KPMG SA 

Isabelle Allen                      Grégoire Menou 

Deloitte & Associés 

 

Frédéric Moulin             Stéphane Rimbeuf 
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We certify that, to our knowledge, the condensed consolidated interim financial statements for the six 
months ended June 30, 2018 have been prepared in accordance with applicable accounting standards 
and give a true and fair view of the assets, liabilities, financial position and results of the Company and 
the undertakings included in the consolidation, and that the interim management report gives a fair 
description of the material events that occurred in the first six months of the financial year and their 
impact on the interim financial statements, as well as a description of the principal risks and uncertainties 
for the remaining six months of the year, along with the principal transactions with related parties. 
 
 
Paris, July 26, 2018 
 
 
Jean-François Palus, Group Managing Director 

Jean-Marc Duplaix, Chief Financial Officer 

 

 



 

   

Société anonyme (a French joint stock company) with share capital of €505,117,288 

Registered office: 40 rue de Sèvres, 75007 Paris 

552 075 020 RCS Paris 

Tel.: +33 (0)1 45 64 61 00 
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